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UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
WASHINGTON, D.C. 20549

FORM 10-Q

(Mark One)
XI QUARTERLY REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
For the quarterly period ended September 30, 2026

OR
O TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
For the transition period from to

Commission File Number: 001-37979

VERRA MOBILITY CORPORATION

(Exact name of registrant as specified in its charter)

Delaware 81-3563824
(State or other jurisdiction of (LR.S. Employer
incorporation or organization) Identification No.)
2046 Riverview Auto Drive, Suite 300 85201
Mesa, Arizona (Zip Code)

(Address of Principal Executive Offices)

(480) 443-7000
(Registrant s Telephone Number, Including Area Code)

N/A
(Former name, former address and former fiscal year, if changed since last report)

Securities registered pursuant to Section 12(b) of the Act:

(Title of Each Class) (Trading Symbol) (Name of Each Exchange on Which Registered)
Class A Common Stock, par value $0.0001 per share VRRM Nasdaq Capital Market

Indicate by check mark whether the registrant: (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act of 1934 during the

preceding 12 months (or for such shorter period that the registrant was required to file such reports), and (2) has been subject to such filing requirements for the past
90 days. YES XINO O

Indicate by check mark whether the registrant has submitted electronically every Interactive Data File required to be submitted pursuant to Rule 405 of Regulation
S-T (§232.405 of this chapter) during the preceding 12 months (or for such shorter period that the registrant was required to submit such files). YES XI NO O

Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, a smaller reporting company, or an emerging
growth company. See the definitions of “large accelerated filer,” “accelerated filer,” “smaller reporting company,” and “emerging growth company” in Rule 12b-2
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of the Exchange Act:
Large accelerated filer Accelerated filer |
Non-accelerated filer O Smaller reporting company O

Emerging growth company a
If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying with any new or revised
financial accounting standards provided pursuant to Section 13(a) of the Exchange Act. O
Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act). YES O NO
As of October 27, 2026, there were 152,009,343 shares of the Company’s Class A Common Stock, par value $0.0001 per share, issued and outstanding.
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Cautionary Note Regarding Forward-Looking Statements

This Quarterly Report on Form 10-Q (this “Report”) contains forward-looking statements within the meaning of Section 27A of the Securities Act of
1933, as amended (the “Securities Act”), and Section 21E of the Securities Exchange Act of 1934, as amended (the “Exchange Act”). All statements
contained in this Report other than statements of historical fact, including statements regarding our future operating results and financial position, our
business strategy and plans, products, services, technology offerings, market conditions, growth and trends, expansion plans and opportunities, and our
objectives for future operations, are forward-looking statements. The words “believe,” “may,” “will,” “estimate,” “continue,” “anticipate,” “intend,”
“expect,” “could,” “would,” “project,” “plan,” “potentially,” “preliminary,” “likely” and similar expressions, and the negative of these expressions, are
intended to identify forward-looking statements.
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The future events and trends discussed in this Report may not occur and actual results could differ materially and adversely from those anticipated or
implied in the forward-looking statements. Factors that could cause actual results to differ include the risks and uncertainties described in Part I, Item 1A.
“Risk Factors” of our Annual Report on Form 10-K for the year ended December 31, 2025 (our “Annual Report”), Part 11, Item 1A. “Risk Factors” of this
Report, and in other filings with the Securities and Exchange Commission (the “SEC”) which highlight, among other risks:

¢ the impact of negative industry and macroeconomic conditions, including inflation and higher interest rates, the impact of government actions
and regulations, such as tariffs and trade protection measures, and military conflicts, which may materially and adversely affect our business,
financial condition, and results of operations;

*  customer concentration in our Commercial Services and Government Solutions segments, including risks impacting these segments such as
travel demand and legislation, risks relating to our contracts with our significant Commercial Services customers and the New York City
Department of Transportation (“NYCDOT”), which comprises a material portion of our revenue, and the timing of payments. In May 2026, one
of our three significant Commercial Services customers issued a termination notice with respect to its contract with us. The customer
subsequently withdrew its termination notice in July 2026 and entered into a seven-year contract extension on terms that were materially less
favorable to us as compared to the prior agreement, including an option for the customer to modulate its fleet volume. During the third quarter of
2026, the customer significantly reduced its fleet volume under the contract and on October 2, 2026, we exercised our option to terminate the
contract, effective January 30, 2027. We may be unable to replace the revenue that was expected under this contract on a timely basis or at all. A
second significant Commercial Services customer entered into a five-year contract extension, also on terms materially less favorable to us than
those of the prior agreement and with fleet volume modulation rights that are subject to terms and conditions set forth in the agreement. In
addition, the contract with the third significant Commercial Services customer is approaching renewal, and we are following the customer's
procurement process. We may not be successful in retaining the contract or may retain it only on terms less favorable to us than the current
agreement. If we are not successful in retaining the third customer contract or if any renewal is on less favorable terms than the current agreement
and/or if either of the remaining contracts is terminated, this would have a material adverse effect on our business, financial condition, and results
of operations;

¢ risks and uncertainties related to our government contracts, including legislative changes, termination rights, delays in payments, audits, and
investigations;

*  our ability to properly perform under contracts and otherwise satisfy customers, as well as develop and successfully market new products and
technologies in new markets;

¢ risks associated with the use of artificial intelligence (“AI”) and related tools and our ability to achieve expected results from Al;
¢ our reliance on specialized third-party providers;

¢ decreases in the prevalence or political acceptance of, or an increase in governmental restrictions regarding, automated and other similar methods
of photo enforcement, parking solutions, or the use of tolling;

*  our ability to successfully implement our acquisition strategy or integrate acquisitions;
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*  our ability to compete in a highly competitive and rapidly evolving market, including our ability to keep up with technological developments and
changing customer preferences;

*  our ability to maintain effective internal controls over financial reporting;

* our goodwill and intangible assets have been subject to impairment and may be subject to further impairment in the future;
¢ failures in or breaches of our networks or systems, including as a result of cyber-attacks or other incidents;

¢ risks and uncertainties related to our international operations;

* our failure to acquire necessary intellectual property or adequately protect our intellectual property;

*  our ability to successfully improve operational efficiencies, generate cost savings, and achieve expected benefits from our transformation and
strategic initiatives, including organizational changes that could result in a change to our segment reporting;

*  risks related to our ongoing leadership transitions, including the transition to our new President and Chief Executive Officer, our reliance on an
interim Chief Financial Officer provided through a third-party engagement and the search for a permanent Chief Financial Officer, and our ability
to attract and retain key management personnel;

* risks and uncertainties related to litigation, including pending securities litigation, and other disputes and regulatory investigations;
¢ risks and uncertainties related to our share repurchase program; and

*  our ability to manage our substantial level of indebtedness.

You should not rely on forward-looking statements as predictions of future events. We operate in a very competitive and rapidly changing environment
and new risks emerge from time to time. The forward-looking statements in this Report represent our views as of the date hereof. Except as may be
required by law, we undertake no obligation to update any of these forward-looking statements for any reason or to conform these statements to actual
results or revised expectations.

Our Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K, and any amendments to those reports, are available
free of charge on our website, verramobility.com, under the heading “Investors” immediately after they are filed with, or furnished to, the SEC. We use our
investor relations website, ir.verramobility.com, as a means of disclosing information, which may be of interest or material to our investors and for
complying with disclosure obligations under Regulation FD. Accordingly, investors should monitor our investor relations website, in addition to following
our press releases, SEC filings, public conference calls, webcasts, and social media. Information contained on or accessible through, including any reports
available on, our website is not a part of, and is not incorporated by reference into, this Report or any other report or document we file with the SEC. Any
reference to our website in this Report is intended to be an inactive textual reference only.

29 . 99 ¢,

Unless the context indicates otherwise, the terms “Verra Mobility,” the “Company,” “we,” “us,” and “our” as used in this Report refer to Verra Mobility
Corporation, a Delaware corporation, and its subsidiaries taken as a whole.
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PART I—FINANCIAL INFORMATION

Item 1. Financial Statements

VERRA MOBILITY CORPORATION
CONDENSED CONSOLIDATED BALANCE SHEETS

Assets
Current assets:
Cash and cash equivalents

Restricted cash

Accounts receivable (net of allowance for credit losses of $20.7 million and $23.0 million at September 30,

2026 and December 31, 2025, respectively)
Unbilled receivables
Inventory
Prepaid expenses and other current assets
Total current assets
Installation and service parts, net
Property and equipment, net
Operating lease assets
Intangible assets, net
Goodwill
Other non-current assets

Total assets

Liabilities and Stockholders' Equity
Current liabilities:
Accounts payable
Deferred revenue
Accrued liabilities
Tax receivable agreement liability, current portion
Current portion of debt
Total current liabilities
Debt, net of current portion
Operating lease liabilities, net of current portion
Tax receivable agreement liability, net of current portion
Asset retirement obligations
Deferred tax liabilities, net
Other long-term liabilities
Total liabilities
Commitments and contingencies (Note 13)
Stockholders' equity

Preferred stock, $0.0001 par value, 1,000 shares authorized with no shares issued and outstanding at

September 30, 2026 and December 31, 2025

Class A common stock, $0.0001 par value, 260,000 shares authorized with 152,008 and 153,557 shares issued

(Unaudited)

and outstanding at September 30, 2026 and December 31, 2025, respectively

Additional paid-in capital
Accumulated deficit
Accumulated other comprehensive loss
Total stockholders' equity
Total liabilities and stockholders' equity

See accompanying Notes to the Condensed Consolidated Financial Statements.

September 30, December 31,
2026 2025

136,972 65,272
3,144 3,046
192,181 234,288
108,721 56,100
21,412 20,662
65,313 61,534
527,743 440,902
38,173 27,081
266,947 208,703
43,869 36,359
87,164 168,641
676,789 741,610
31,724 22,366
1,672,409 1,645,662
132,591 101,813
28,863 26,650
80,736 69,851
5257 5257
9,506 6,888
256,953 210,459
1,023,056 1,021,157
45,807 31,338
33,418 38,418
19,096 17,789
10,319 16,341
18,943 17,200
1,407,592 1,352,702
15 15
542,140 547,274
(267,736) (243,759)
(9,602) (10,570)
264,817 292,960
1,672,409 $ 1,645,662
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VERRA MOBILITY CORPORATION
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
AND COMPREHENSIVE INCOME

(Unaudited)
Three Months Ended September 30, Nine Months Ended September 30,

(In thousands, except per share data) 2026 2025 2026 2025
Service revenue $ 239,905 $ 243219 700,007 $ 678,598
Product sales 18,970 18,719 46,027 42,619

Total revenue 258,875 261,938 746,034 721,217
Cost of service revenue, excluding depreciation and amortization 14,888 9,246 36,489 18,658
Cost of product sales 17,638 12,826 39,963 29,804
Operating expenses 90,404 88,036 266,924 243,092
Selling, general and administrative expenses 43,438 47,757 128,281 147,724
Depreciation, amortization and (gain) loss on disposal of assets, net 26,947 29,264 85,405 86,551
Goodwill impairment — — 64,037 —
Impairment of intangible assets — — 40,354 —

Total costs and expenses 193,315 187,129 661,453 525,829

Income from operations 65,560 74,809 84,581 195,388
Interest expense, net 15,027 16,421 45,920 49,629
Loss on extinguishment of debt — 21 — 69
Other income, net (4,744) (6,298) (14,878) (16,410)

Total other expenses 10,283 10,144 31,042 33,288
Income before income taxes 55,277 64,665 53,539 162,100
Income tax provision 14,889 17,826 34,585 44,347

Net income $ 40,388 $ 46,839 18,954 § 117,753
Other comprehensive income (loss):
Change in foreign currency translation adjustment 144 (790) 968 7,723

Total comprehensive income 40,532 $ 46,049 19,922 § 125,476
Net income per share:
Basic 027 § 0.29 012 $ 0.74
Diluted 027 $ 0.29 0.12 $ 0.73
Weighted average shares outstanding:
Basic 151,996 159,552 151,930 159,525
Diluted 152,120 161,861 152,988 161,824

See accompanying Notes to the Condensed Consolidated Financial Statements.
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VERRA MOBILITY CORPORATION

CONDENSED CONSOLIDATED STATEMENTS OF STOCKHOLDERS’ EQUITY

For the Three and Nine Months Ended September 30, 2026

(In_thousands)

Balance as of December 31, 2025
Net income

Share repurchases and retirement

Vesting of restricted stock units
("RSUs") and performance share units
("PSUs")

Exercise of stock options

Payment of employee tax withholding
related to RSUs and PSUs vesting

Stock-based compensation

Other comprehensive income, net of tax
Balance as of March 31, 2026

Net (loss)

Vesting of RSUs and PSUs

Payment of employee tax withholding
related to RSUs and PSUs vesting

Stock-based compensation

Other comprehensive loss, net of tax
Balance as of June 30, 2026

Net income

Vesting of RSUs and PSUs

Payment of employee tax withholding
related to RSUs and PSUs vesting

Stock-based compensation

Other comprehensive income, net of tax

Balance as of September 30, 2026

(Unaudited)
Common N Accumulated
Stock Addftlo.nal Other ) Total
Paid-in Accumulated Comprehensive Stockholders'
Shares Amount Capital Deficit Loss Equity
153,557 15 $ 547,274 $ (243,759) $ (10,570) 292,960
— — — 26,744 — 26,744
(2,216) — (7,807) (42,931) — (50,738)
540 — — — — —
25 — 336 — — 336
— — (5,248) — — (5,248)
— — 6,952 — — 6,952
— — — — 994 994
151,906 15 541,507 (259,946) (9,576) 272,000
— — — (48,178) — (48,178)
75 — — — — —
— — (225) — — (225)
— — 195 — — 195
— — — — (170) (170)
151,981 15 541,477 (308,124) (9,746) 223,622
- — - 40,388 — 40,388
27 — — — — —
— — (58) — — (58)
— — 721 — — 721
— — — — 144 144
152,008 15 $ 542,140 $ (267,736) $ (9,602) 264,817
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For the Three and Nine Months Ended September 30, 2025

(In_thousands)

Balance as of December 31, 2024
Net income

Share repurchases and retirement
Vesting of RSUs and PSUs
Exercise of stock options

Payment of employee tax withholding
related to RSUs and PSUs vesting

Stock-based compensation

Other comprehensive income, net of tax
Balance as of March 31, 2025

Net income

Vesting of RSUs and PSUs

Exercise of stock options

Payment of employee tax withholding
related to RSUs and PSUs vesting

Stock-based compensation

Other comprehensive income, net of tax
Balance as of June 30, 2025

Net income

Vesting of RSUs and PSUs

Exercise of stock options

Payment of employee tax withholding
related to RSUs and PSUs vesting

Stock-based compensation
Other comprehensive loss, net of tax

Other adjustments
Balance as of September 30, 2025

Common » Accumulated
Stock Addftlo.nal Other ) Total
Paid-in Accumulated Comprehensive Stockholders'
Shares Amount Capital Deficit Loss Equity

159,594 16 § 551,955 § (269,287) $ (17,559) $ 265,125
— — — 32,339 — 32,339
(686) — (2,372) 2,336 — (36)
501 — — — — —

13 — 170 — — 170
— — (6,606) — — (6,600)

— — 6,456 — — 6,456

— — — — 2,127 2,127
159,422 16 549,603 (234,612) (15,432) 299,575
— — — 38,575 — 38,575

65 — — — — —

45 — 671 — — 671
— — (384) — — (384)

— — 7,279 — — 7,279

— — — — 6,386 6,386
159,532 16 557,169 (196,037) (9,046) 352,102
— — — 46,839 — 46,839

17 — — — — —

15 — 213 — — 213
— — (171) — — (171)

— — 4,961 — — 4,961
— — — — (790) (790)
— — — (6) — (6)
159,564 16 $ 562,172 § (149,204) $ (9,836) $ 403,148

See accompanying Notes to the Condensed Consolidated Financial Statements.
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VERRA MOBILITY CORPORATION
CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

(Unaudited)
Nine Months Ended September 30,
($.in thousands) 2026 2025
Cash Flows from Operating Activities:
Net income $ 18,954 117,753
Adjustments to reconcile net income to net cash provided by operating activities:
Depreciation and amortization 83,978 85,179
Amortization of deferred financing costs and discounts 1,669 2,856
Loss on extinguishment of debt — 69
Share-based proceeds from legal settlement (7,865) —
Unrealized loss on remeasurement of share-based proceeds 3,447 —
Credit loss expense 13,836 18,377
Deferred income taxes (2406) 4,706
Stock-based compensation 7,868 18,696
Uncertain tax position reserve release (4,008) (1,682)
Goodwill impairment 64,037 —
Impairment of intangible assets 40,354 —
Other 1,700 2,097
Changes in operating assets and liabilities:
Accounts receivable 28,088 (39,635)
Unbilled receivables (52,256) (10,441)
Inventory (15,274) 3,762
Prepaid expenses and other assets 8,060 (5,144)
Deferred revenue 2,128 (498)
Accounts payable and other current liabilities 8,958 28,285
Other liabilities 8,347 (8,552)
Net cash provided by operating activities 211,775 215,828
Cash Flows from Investing Activities:
Purchases of installation and service parts and property and equipment (80,165) (84,868)
Cash proceeds from the sale of assets 507 215
Net cash used in investing activities (79,658) (84,653)
Cash Flows from Financing Activities:
Borrowings on Amended Revolver 133,500 —
Repayment on Amended Revolver (133,500) —
Repayment of term loan debt (5,166) (6,764)
Equipment financing arrangements 2,923 —
Repayment of equipment financing arrangements (942) —
Payment of debt issuance costs (718) (449)
Share repurchases and retirement (51,567) —
Proceeds from the exercise of stock options 336 1,054
Payment of employee tax withholding related to RSUs and PSUs vesting (5,532) (7,161)
Net cash used in financing activities (60,666) (13,320)
Effect of exchange rate changes on cash and cash equivalents 347 1,290
Net increase in cash, cash equivalents and restricted cash 71,798 119,145
Cash, cash equivalents and restricted cash - beginning of period 68,318 81,154
Cash, cash equivalents and restricted cash - end of period $ 140,116 200,299

See accompanying Notes to the Condensed Consolidated Financial Statements.
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VERRA MOBILITY CORPORATION

CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS (Continued)

(Unaudited)

Nine Months Ended September 30,

Reconciliation of cash, cash equivalents, and restricted cash to the condensed consolidated balance sheets

Cash and cash equivalents $
Restricted cash

Total cash, cash equivalents and restricted cash $

Supplemental cash flow information:
Interest paid $
Income taxes paid, net of refunds

Supplemental non-cash information:

Purchases of installation and service parts and property and equipment in accounts payable and accrued
liabilities at period-end

Accrued customer consideration in prepaid expenses and other current assets and other non-current assets at
period-end

Property and equipment acquired through vendor financing

See accompanying Notes to the Condensed Consolidated Financial Statements.
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2026 2025

136,972 196,096
3,144 4203
140,116 200,299
40,162 44,508
26,903 32,493
16,910 11,241
20,000 —
6,422 —
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VERRA MOBILITY CORPORATION
NOTES TO THE CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
(Unaudited)

1. Description of Business

Verra Mobility Corporation (collectively with its subsidiaries, the “Company” or “Verra Mobility”) offers integrated technology solutions and services to
its customers who are located throughout the world, primarily within the United States, Australia, Europe, and Canada. Verra Mobility’s goal is to make
transportation safer, smarter, and more connected through its integrated, data-driven solutions, including toll and violations management, title and
registration services, automated safety and traffic enforcement, and commercial parking management. The Company brings together vehicles, hardware,
software, data, and people to solve transportation challenges for customers around the world. The Company is organized into three operating segments:
Commercial Services, Government Solutions, and Parking Solutions (see Note 14, Segment Reporting).

The Commercial Services segment offers automated toll and violations management and title and registration solutions to rental car companies (“RACs”),
direct commercial fleet owner-operators (“Direct Fleets”) and fleet management companies (“FMCs”), and other large fleet owners in North America.
Through established relationships with individual tolling authorities throughout the United States, Commercial Services’ toll and violations management
solutions facilitate timely payment of tolls and violations incurred by its customers’ vehicles, accurate transfer of liability on customers’ behalf, and billing
of, and collections from, individual drivers. It also manages regional toll transponder installation and vehicle association—a critical and highly complex
process for RAC, Direct Fleet, and FMC customers—to ensure that transponders and corresponding toll transactions are associated with the correct vehicle.
In Europe, the Commercial Services segment provides violations processing through Euro Parking Collection plc and consumer tolling services through
Pagatelia S.L.U.

The Government Solutions segment provides photo enforcement automated safety solutions to states, municipalities, counties, school districts, and law
enforcement agencies of all sizes, primarily in the United States and Australia. The Company’s proprietary technologies are designed to provide
government agencies with the information, data, and automated end-to-end administrative capabilities to enforce traffic violations through photo
enforcement, with the goal of reducing traffic violations and resulting collisions, injuries, and fatalities. The Company installs, maintains, and manages
hardware and software automated safety solutions to process event data, apply customer-specific rules, and connect traffic violations to responsible drivers
or vehicle owners on behalf of customers. The Company also offers an end-to-end solution, in which it automatically sends captured events to a customer’s
designated enforcement agency, and, once a violation is confirmed, the Company manages citation mailing, billing, and other administrative tasks on behalf
of the customer. The international operations for this segment primarily involve the sale of traffic enforcement products and recurring maintenance services
related to the equipment and software.

The Parking Solutions segment provides an integrated suite of parking software, transaction processing, and hardware solutions to its customers, which
include universities, municipalities, healthcare facilities, and commercial parking operators. This segment develops specialized hardware and parking
management software that provides a platform for the issuance of parking permits, enforcement, gateless vehicle counting, event parking, and citation
services. It also produces and markets its proprietary software as a service to customers throughout the United States and Canada.

2. Significant Accounting Policies

Principles of Consolidation

The accompanying unaudited condensed consolidated financial statements include the accounts of the Company prepared in accordance with generally
accepted accounting principles in the United States of America (“GAAP”). All intercompany balances and transactions have been eliminated in
consolidation. In the opinion of the Company’s management, the unaudited condensed consolidated financial statements reflect all adjustments, which are
normal and recurring in nature, necessary for fair financial statement presentation.

Use of Estimates

The preparation of these financial statements in conformity with GAAP requires management to make estimates and assumptions that affect the amounts
reported in the unaudited condensed consolidated financial statements and accompanying notes. There have been no material changes in the Company’s
significant accounting policies from those disclosed in the Annual Report on Form 10-K for the year ended December 31, 2025.

12
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Management believes that its estimates and assumptions are reasonable in the circumstances; however, actual results could differ materially from those
estimates.

Concentration of Credit Risk

Significant customers are those which represent more than 10% of the Company’s total revenue or accounts receivable, net.

Revenue from a single Government Solutions customer exceeded 10% of total revenue. NYCDOT represented 24.1% and 19.5% of total revenue for the
three months ended September 30, 2026 and 2025, respectively, and 20.6% and 16.7% of total revenue for the nine months ended September 30, 2026 and
2025, respectively. NYCDOT represented 11.2% and 31.1% of total accounts receivable, net as of September 30, 2026 and December 31, 2025,
respectively. There was also approximately $55.6 million of unbilled revenue related to NYCDOT as of September 30, 2026. There is no material reserve
related to NYCDOT open receivables as amounts are deemed collectible based on current conditions and expectations. No other Government Solutions
customer exceeded 10% of total accounts receivable, net as of September 30, 2026 or December 31, 2025.

Significant customer revenues were generated through two of the Company’s Commercial Services customers, with each exceeding 10% of total revenue
for certain of the periods presented. Commercial Services Customer A was below 10% of total revenue for the three and nine months ended September 30,
2026 and represented 16.2% and 15.6% of total revenue for the three and nine months ended September 30, 2025, respectively. Commercial Services
Customer B represented 13.9% and 11.4% of total revenue for the three months ended September 30, 2026 and 2025, respectively, and 12.9% and 11.5% of
total revenue for the nine months ended September 30, 2026 and 2025, respectively. Commercial Services Customer C was below 10% of total revenue for
the three months ended September 30, 2026 and represented 10.4% of total revenue for the three months ended September 30, 2025 and 10.0% and 10.6%
of total revenue for the nine months ended September 30, 2026 and 2025, respectively. No Commercial Services customer exceeded 10% of total accounts
receivable, net as of September 30, 2026 or December 31, 2025.

There were no significant customer concentrations that exceeded 10% of total revenue or accounts receivable, net for the Parking Solutions segment as of
or for any period presented.

Allowance for Credit Losses

The Company reviews historical credit losses and customer payment trends on receivables and develops loss estimates as of the balance sheet date, which
includes adjustments for current and future expectations. It identifies pools of receivables based on the type of business, industry in which the customer
operates and historical credit loss patterns. The Company uses collection assumptions (typically at the customer level) to estimate expected credit losses.
Receivables are written off against the allowance for credit losses when it is probable that amounts will not be collected based on the terms of the customer
contracts, and subsequent recoveries reverse the previous write-off and apply to the receivable in the period recovered. No interest or late fees are charged
on delinquent accounts. The Company periodically evaluates the adequacy of its allowance for expected credit losses and adjusts appropriately.

The following presents the activity in the allowance for credit losses by reportable segment for the nine months ended September 30, 2026 and 2025,
respectively:

Commercial Government Parking
($.in thousands) Services” Solutions Solutions Total
Balance at January 1, 2026 $ 21,530 $ 386 $ 1,088 $ 23,004
Credit loss expense 13,196 74 566 13,836
Write-offs, net of recoveries (16,152) 2) 1 (16,153)
Balance at September 30, 2026 $ 18,574 $ 458 § 1,655 $ 20,687
Commercial Government Parking
($ in thousands) Services" Solutions Solutions Total
Balance at January 1, 2025 $ 16,038 $ 332 $ 648 $ 17,018
Credit loss expense 17,280 186 911 18,377
Write-offs, net of recoveries (11,812) (133) (369) (12,314)
Balance at September 30, 2025 $ 21,506 $ 385 § 1,190 $ 23,081

13



Table of Contents

(1) This primarily consists of receivables from drivers of rental cars for which the Company bills on behalf of its customers. Receivables not collected
from drivers within a defined number of days are transferred to customers subject to applicable bad debt sharing agreements. The allowance for
credit losses for driver-billed receivables was 91% and 85% of the total Commercial Services allowance for credit losses as of September 30, 2026
and 2025, respectively.

Remaining Performance Obligations

Deferred revenue represents amounts that have been invoiced in advance and are expected to be recognized as revenue in future periods, and primarily
relates to Government Solutions and Parking Solutions customers. As of September 30, 2026 and December 31, 2025, the Company had approximately
$9.3 million and $8.9 million of deferred revenue in the Government Solutions segment, respectively. The Company recognized $0.7 million and $0.9

million of revenue excluding exchange rate impact during the three months ended September 30, 2026 and 2025, respectively, and $5.4 million and $6.5
million of revenue excluding exchange rate impact during the nine months ended September 30, 2026 and 2025, respectively, related to amounts that were
included in deferred revenue as of December 31, 2025 and 2024. As of September 30, 2026 and December 31, 2025, the Company had approximately
$22.4 million and $20.1 million of deferred revenue in the Parking Solutions segment, respectively. The Company recognized $2.7 million and $1.1 million
of revenue during the three months ended September 30, 2026 and 2025, respectively, and $18.3 million and $18.9 million of revenue during the nine
months ended September 30, 2026 and 2025, respectively, related to amounts that were included in deferred revenue as of December 31, 2025 and 2024.

Remaining performance obligations represent the amount of contracted future revenue not yet recognized as the amounts relate to undelivered performance
obligations, including both deferred revenue and non-cancelable contracted amounts that will be invoiced and recognized as revenue in future periods. The
Company elected the practical expedients to omit disclosure for the amount of the transaction price allocated to remaining performance obligations with an
enforceable contract term of one year or less and the amount that relates to variable consideration allocated to a wholly unsatisfied performance obligation
to transfer a distinct good or service within a series of distinct goods or services that form a single performance obligation. As of September 30, 2026, total
transaction price allocated to performance obligations in the Government Solutions segment that were unsatisfied or partially unsatisfied was $187.0
million, of which $81.9 million is expected to be recognized as revenue in the next twelve months and the rest over the remaining performance obligation
period.

Recent Accounting Pronouncements
Accounting Standards Not Yet Adopted

In November 2024, the Financial Accounting Standards Board (the “FASB”) issued Accounting Standards Update (“ASU) 2024-03, Income Statement—
Reporting Comprehensive Income—Expense Disaggregation Disclosures (Subtopic 220-40): Disaggregation of Income Statement Expenses. The ASU
requires public companies to disclose, in the notes to financial statements, specified information about certain costs and expenses at each interim and
annual reporting period at a disaggregated level. The guidance is effective for fiscal years beginning after December 15, 2026 and interim periods within
fiscal years beginning after December 15, 2027. Early adoption is permitted. The Company is currently evaluating the impact of this accounting standard
on its financial statements and disclosures.

In September 2025, the FASB issued ASU 2025-06, Intangibles—Goodwill and Other—Internal-Use Software (Subtopic 350-40): Targeted Improvements
to the Accounting for Internal-Use Software. The ASU removes all references to prescriptive and sequential software development stages. The ASU
requires entities to begin capitalizing software costs when management authorizes and commits to funding the software project and it is probable that the
project will be completed and the software will be used for its intended purpose. The guidance is effective for annual periods beginning after December 15,
2027 and interim periods within fiscal years beginning after December 15, 2027. The guidance can be applied on a prospective basis, a modified basis for
in-process projects, or on a retrospective basis. Early adoption is permitted. The Company is currently evaluating the impact of this accounting standard on
its financial statements and disclosures.
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3. Prepaid Expenses and Other Current Assets

Prepaid expenses and other current assets consist of the following at:

September 30, December 31,

(8 in thousands) 2026 2025
Prepaid services $ 22,576 $ 22,925
Prepaid tolls 13,190 8,425
Income taxes receivable 9,604 14,213
Deposits 5,404 3,113
Short term investments 4,418 —
Prepaid insurance 2,574 1,761
Costs to fulfill a customer contract 1,475 761
Other 6,072 10,336

Total prepaid expenses and other current assets $ 65313 $ 61,534

4. Goodwill and Intangible Assets
Second Quarter 2026 Impairment Assessments

During the second quarter of 2026, the Company identified impairment indicators resulting from a sustained decline in its share price, the loss of a
significant customer and changes in executive leadership. Accordingly, the Company performed interim impairment assessments of its long-lived assets
and goodwill as of May 31, 2026. The Company evaluated the recoverability of its long-lived asset groups before performing its quantitative goodwill
impairment tests.

The Company first evaluated the recoverability of its long-lived asset groups by comparing the carrying amount of each asset group with the estimated
undiscounted cash flows expected to be generated by the asset group. The estimated undiscounted cash flows of the Parking Solutions asset groups,
consisting of customer relationships, trademark and developed technology, were less than its carrying amount. Accordingly, the Company measured the
asset group at fair value and recognized a $40.4 million impairment of intangible assets during the nine months ended September 30, 2026, primarily
allocated to customer relationships. The impairment loss is presented separately within impairment of intangible assets on the condensed consolidated
statements of operations. The Company did not identify an impairment of the long-lived asset groups associated with its other reporting units.

After recognizing the long-lived asset impairment and related deferred-tax effects, the Company performed quantitative goodwill impairment tests for each
of its reporting units. The estimated fair values of the Commercial Services, Government Solutions North America and Government Solutions International
reporting units exceeded their respective carrying amounts, and no goodwill impairment was recognized for those reporting units. The estimated fair value
of the Parking Solutions reporting unit was less than its carrying amount. Accordingly, the Company recognized a $64.0 million goodwill impairment
during the nine months ended September 30, 2026, which is presented separately within goodwill impairment on the condensed consolidated statements of
operations.

The Company estimated the fair values of its reporting units by equally weighting the results of the income approach and market approach methods, which
are based on the present value of future discounted cash flows and market data, respectively, and are classified as Level 3 inputs on the fair value hierarchy.
Under the income approach, the Company used a discounted cash flow method based on projected cash flows and terminal values discounted using market-
participant weighted-average costs of capital. Significant assumptions included revenue growth rates, EBITDA margins, terminal growth rates and discount
rates. Under the market approach, the Company primarily applied EBITDA multiples derived from selected guideline public companies. Significant
assumptions included the selection of guideline public companies, projected EBITDA, and the selected valuation multiples. The fair value of the impaired
customer relationships was estimated using income-based valuation techniques, including the multi-period excess earnings method, which are Level 3
measurements in the fair value hierarchy. Significant assumptions included projected revenue, customer attrition rates, contributory asset charges and
discount rates.
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The following table presents the changes in the carrying amount of goodwill by reportable segment:

Commercial Government Parking
($.in thousands) Services Solutions Solutions Total
Balance at December 31, 2025 $ 425231 $ 214,313 102,066 $ 741,610
Goodwill impairment — — (64,037) (64,037)
Foreign currency translation adjustment (1,270) 486 — (784)
Balance at September 30, 2026 $ 423961 $ 214,799 38,029 $ 676,789

Intangible assets consist of the following as of the respective period-ends:

September 30, 2026

December 31, 2025

Gross Gross

Carrying Accumulated Carrying Accumulated
($.in thousands) Amount Amortization Amount Amortization
Trademarks $ 4232 % 2,801 4822 $ 2,484
Patent 500 292 500 217
Customer relationships 523,344 449,405 559,256 412,488
Developed technology 36,348 24,762 40,656 21,404
Gross carrying value of intangible assets 564,424 $ 477,260 605,234 $ 436,593
Less: accumulated amortization (477,260) (436,593)

Intangible assets, net $ 87,164 168,641

Amortization expense was $11.6 million and $15.6 million for the three months ended September 30, 2026 and 2025, respectively, and was

$41.5 million and $48.7 million for the nine months ended September 30, 2026 and 2025, respectively.

Estimated amortization expense in future years is expected to be:

($.in thousands)
Remainder of 2026
2027

2028

2029

2030

Thereafter

Total

16

11,352
21,169
15,167
14,205
13,544
11,727

87,164
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5. Accrued Liabilities

Accrued liabilities consist of the following at:

September 30, December 31,

(8 in thousands) 2026 2025
Accrued salaries and wages $ 27387 $ 41,050
Accrued customer consideration 20,000 —
Accrued interest payable 9,157 4,204
Current portion of operating lease liabilities 6,705 6,750
Income taxes payable 5,522 3,278
Advanced deposits 3,491 3,270
Self-insurance liability 2,719 1,796
Restricted cash due to customers 2,718 2,616
Other 3,037 6,887

Total accrued liabilities $ 80,736 $ 69,851

6. Debt, Net

The following table provides a summary of the Company’s debt, net at:

September 30, December 31,

(8 in thousands) 2026 2025
Amended Term Loan $ 681,916 $ 687,082
Senior Notes 350,000 350,000
Other debt" 8,404 —
Less: original issue discounts (1,948) (2,193)
Less: unamortized deferred financing costs (5,810) (6,844)
Total debt, net 1,032,562 1,028,045
Less: current portion of debt (9,506) (6,888)

Total debt, net of current portion $ 1,023,056 § 1,021,157

(1) Other debt consists of certain equipment financing arrangements entered into in the normal course of business, including certain equipment
leases and purchases accounted for as financing arrangements.

2021 Term Loan and Amended Term Loan

In March 2021, VM Consolidated, Inc. (“VM Consolidated”), the Company’s wholly owned subsidiary, entered into an Amendment and Restatement
Agreement No.l to the First Lien Term Loan Credit Agreement (the “2021 Term Loan”) with a syndicate of lenders. The 2021 Term Loan had an
aggregate borrowing of $900.0 million, maturing on March 24, 2028. In connection with the 2021 Term Loan borrowings, the Company had $4.6 million
of offering discount costs and $4.5 million in deferred financing costs, both of which were capitalized and amortized over the life of the 2021 Term Loan.
Such offering discount costs and deferred financing costs have subsequently been adjusted as needed as a result of refinancing activity discussed below
which prompted re-evaluation of unamortized amounts on a lender-by-lender basis.

In October 2025, VM Consolidated and certain of the Company’s subsidiaries entered into the Amendment and Restatement Agreement No. 2 to the
Amended and Restated First Lien Term Loan Credit Agreement dated as of March 26, 2021 (such agreement amended and restated, the “Amended and
Restated Term Loan Agreement”), to refinance the existing senior secured term loans in an aggregate outstanding principal amount of approximately
$688.8 million with a new senior secured term loan of the same principal amount maturing on October 15, 2032 (the “Amended Term Loan™). The
proceeds from the Amended Term Loan were used in their entirety to prepay in full the outstanding principal amount of the existing term loan under the
2021 Term Loan agreement.

The Amended Term Loan bears interest at a per annum rate equal to Secured Overnight Financing Rate ("SOFR") plus an applicable margin of 2.00%, or a

base rate plus an applicable margin of 1.00%. As of September 30, 2026, the interest rate on the Amended Term Loan was 5.9%. The Amended Term Loan
amortizes in equal quarterly installments in
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aggregate amounts equal to 1.00% of the original principal amount of the Amended Term Loan beginning March 31, 2026, with the balance payable at
maturity, is subject to mandatory prepayment provisions upon the occurrence of certain specified events, and is repayable at any time at the borrowers’
election. The Company evaluated the refinancing transactions on a lender-by-lender basis and accounted accordingly for debt extinguishment and debt
modification costs (for the portion of the transactions that did not meet the accounting criteria for debt extinguishment).

During the nine months ended September 30, 2026, the Company made quarterly repayments totaling $5.2 million on the Amended Term Loan. During the
nine months ended September 30, 2025, the Company made voluntary prepayments totaling $6.8 million on the 2021 Term Loan. As a result, the total
principal outstanding was $681.9 million as of September 30, 2026.

The Company recorded less than $0.1 million of loss on extinguishment of debt during both the three and nine months ended September 30, 2025, related
to the write-off of pre-existing deferred financing costs and discounts in connection with the early repayments.

In addition, the Amended Term Loan requires mandatory prepayments equal to the product of the excess cash flows of the Company (as defined in the
Amended and Restated Term Loan Agreement) and the applicable prepayment percentages (calculated as of the last day of the fiscal year), as set forth in
the following table:

Applicable

Prepayment

Consolidated First Lien Net Leverage Ratio (As Defined in the Amended and Restated Term Loan Agreement) Percentage
>3.70:1.00 50%
<3.70:1.00 and > 3.20:1.00 25%
<3.20:1.00 0%

Senior Notes

In March 2021, VM Consolidated issued an aggregate principal amount of $350.0 million in Senior Unsecured Notes (the “Senior Notes”), due on April
15, 2029. In connection with the issuance of the Senior Notes, the Company incurred $5.7 million in lender and third-party costs, which were capitalized as
deferred financing costs and are being amortized over the remaining life of the Senior Notes.

Interest on the Senior Notes is fixed at 5.50% per annum and is payable on April 15 and October 15 of each year. The Company may redeem all or a
portion of the Senior Notes at face value plus accrued and unpaid interest.

The Revolver

The Company entered into a Revolving Credit Agreement in March 2018 (the “Revolver”) with a commitment of up to $75.0 million available for loans
and letters of credit. In May 2025, pursuant to an amendment thereto, such commitment was increased to $125.0 million. On October 17, 2025, certain of
the Company’s direct and indirect wholly owned subsidiaries, including VM Consolidated, entered into the Amended and Restated Revolving Credit
Agreement (the “Amended and Restated Revolving Credit Agreement”) to amend and restate the Revolver (the “Amended Revolver”). The Amended and
Restated Revolving Credit Agreement provides for a $150.0 million senior secured asset-based revolving credit facility with a $35.0 million sublimit for
the issuance of letters of credit, and matures on October 17, 2030 (subject to an earlier maturity date in certain circumstances).

Outstanding borrowings under the Amended Revolver accrue interest at per annum rate equal to SOFR plus a margin ranging from 1.25% to 1.75% or a
base rate plus a margin ranging from 0.25% to 0.75%, in each case, depending on the quarterly average undrawn availability under the Amended Revolver
in the prior quarter. The Amended and Restated Revolving Credit Agreement also provides for the option, subject to receiving additional commitments
from lenders and the satisfaction of certain conditions, to increase the loan commitments under the Amended Revolver by up to an amount equal to the
greater of (x) $75.0 million and (y) the amount by which the borrowing base exceeds the aggregate commitments at such time. There were no outstanding
borrowings on the Amended Revolver as of September 30, 2026 or December 31, 2025. The availability to borrow was $127.3 million at September 30,
2026, calculated as the Company's borrowing base which consists of certain eligible accounts receivable and inventory balances, less any outstanding
borrowings and letters of credit up to the maximum commitment available.

A commitment fee on the unused portion of the Amended Revolver is payable quarterly at (x) an annual rate of 0.375%, when quarterly average usage was
less than 50% of the loan commitments in the prior quarter or (y) an annual rate of 0.250%, when quarterly average usage of the Amended Revolver was
greater than or equal to 50% of the loan
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commitments in the prior quarter. The Company is also required to pay participation and fronting fees at 1.38% on $4.9 million of outstanding letters of
credit as of September 30, 2026.

All borrowings and other extensions of credits under the Amended Term Loan, Senior Notes and the Amended Revolver are subject to the satisfaction of
customary conditions and restrictive covenants including absence of defaults and accuracy in material respects of representations and warranties.
Substantially all of the Company’s assets are pledged as collateral under the Amended Term Loan and the Amended Revolver. At September 30, 2026, the
Company was compliant with all debt covenants in its debt agreements.

From time to time, the Company enters into equipment financing arrangements in the normal course of business, including certain equipment leases and
purchases accounted for as financing arrangements. Amounts outstanding under these arrangements are included in "Other debt" in the table above and
were not material to the Company’s overall financial position, liquidity, or capital resources as of September 30, 2026.

Interest Expense, Net

The Company recorded interest expense, including amortization of deferred financing costs and discounts, of $15.0 million and $16.4 million for the three
months ended September 30, 2026 and 2025, respectively, and $45.9 million and $49.6 million for the nine months ended September 30, 2026 and 2025,
respectively.

The weighted average effective interest rate on the Company’s outstanding borrowings was 5.8% as of September 30, 2026 and 5.6% as of December 31,
2025.

7. Fair Value of Financial Instruments

Accounting Standards Codification Topic 820, Fair Value Measurement, includes a single definition of fair value to be used for financial reporting
purposes, provides a framework for applying this definition and for measuring fair value under GAAP, and establishes a fair value hierarchy that
categorizes into three levels the inputs to valuation techniques used to measure fair value. The three levels of the fair value hierarchy are summarized as
follows:

Level 1 — Fair value is based on observable inputs such as quoted prices for identical assets or liabilities in active markets.

Level 2 — Fair value is determined using quoted prices for similar assets or liabilities in active markets, quoted prices for identical or similar assets
or liabilities in markets that are not active or inputs other than quoted prices that are directly or indirectly observable.

Level 3 — Fair value is determined using one or more significant inputs that are unobservable in active markets at the measurement date, such as a
pricing model, discounted cash flow, or similar technique.

The carrying amounts reported in the Company’s condensed consolidated balance sheets for cash, accounts receivable, accounts payable and accrued
expenses approximate fair value due to the immediate to short-term maturity of these financial instruments. The estimated fair value of the Company’s
debt, net was calculated based upon available market information. The carrying value and the estimated fair value of debt, net are as follows:

Level in September 30, 2026 December 31, 2025
Fair Value Carrying Estimated Carrying Estimated
($.in thousands) Hierarchy Amount Fair Value Amount Fair Value
Term Loan 2 $ 675,990 $ 661,459 $ 680,339 $ 692,235
Senior Notes 2 348,230 322,875 347,706 346,500
Other debt® ’ — —
8,342 8,404

(1) Other debt consists of certain equipment financing arrangements entered into in the normal course of business, including certain equipment
leases and purchases accounted for as financing arrangements.

As a result of a legal settlement finalized in February 2026, the Company received ordinary shares of a publicly traded company based in Australia. The
shares are classified as short-term investments within the prepaid expenses and other current assets line on the condensed consolidated balance sheets and
are measured at fair value on a quarterly basis. The fair value of these shares is determined using quoted closing market prices on the Australian Securities
Exchange, an active exchange, as of the measurement date. Accordingly, the investment is classified within Level 1 of the fair value hierarchy. The
following summarizes the change in fair value of equity securities included in selling, general and administrative
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expenses on the condensed consolidated statements of operations and comprehensive income which consists of adjustments related to the equity securities
re-measured to fair value at the end of the reporting period:

Three Months Ended Nine Months Ended

($.in thousands) September 30, 2026 September 30, 2026
Beginning balance $ 5,237 $ —
Equity securities acquired from legal settlement — 7,865
Change in fair value of equity securities (819) (3,447)
Ending balance $ 4418 $ 4,418

The Company has an equity investment measured at cost with a carrying value of $2.1 million and $2.0 million as of September 30, 2026 and
December 31, 2025, respectively, and is only adjusted to fair value if there are identified events that would indicate a need for an upward or downward
adjustment or changes in circumstances that may indicate impairment. The estimation of fair value requires the use of significant unobservable inputs, such
as voting rights and obligations in the securities held, and is therefore classified within Level 3 of the fair value hierarchy. There were no identified events
that required a fair value adjustment during the nine months ended September 30, 2026 and 2025.

8. Net Income Per Share

Basic net income per share is calculated by dividing net income by the weighted average shares outstanding during the period, without consideration of
common stock equivalents. Diluted net income per share is calculated by adjusting the weighted average shares outstanding for the dilutive effect of
common stock equivalents outstanding for the period, determined using the treasury-stock method.

The components of basic and diluted net income per share are as follows:

Three Months Ended September 30, Nine Months Ended September 30,

(In thousands, except per share data) 2026 2025 2026 2025
Numerator:

Net income $ 40,388 § 46,839 $ 18,954 $ 117,753
Denominator:

Weighted average shares - basic 151,996 159,552 151,930 159,525

Common stock equivalents 124 2,309 1,058 2,299

Weighted average shares - diluted 152,120 161,861 152,988 161,824
Net income per share - basic $ 027 $ 029 $ 0.12 $ 0.74
Net income per share - diluted $ 027 $ 029 $ 012 $ 0.73
Antidilutive shares excluded from diluted net income per share:

Restricted stock units 3,192 7 3,092 18

Non-qualified stock options 474 — 505 —

Performance share units 597 — 729 14
Total antidilutive shares excluded 4,263 7 4,326 32

9. Income Taxes

The Company’s interim income tax provision is determined using an estimated annual effective tax rate, adjusted for discrete items arising in that period.
The estimated annual effective tax rate requires judgment and is dependent upon several factors. The Company provides for income taxes under the
liability method. This approach requires the recognition of deferred tax assets and liabilities for the expected future tax consequences of differences
between the tax basis of assets or liabilities and their carrying amounts in the financial statements.

The Company provides a valuation allowance for deferred tax assets if it is more likely than not that these items will expire before the Company is able to
realize their benefit. The Company calculates the valuation allowance in accordance with the authoritative guidance relating to income taxes, which
requires an assessment of both positive and negative
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evidence regarding the realizability of these deferred tax assets, when measuring the need for a valuation allowance. Significant judgment is required in
determining any valuation allowance against deferred tax assets.

The Company’s effective income tax rate was 26.9% and 27.6% for the three months ended September 30, 2026 and 2025, respectively, and 64.6% and
27.4% for the nine months ended September 30, 2026 and 2025, respectively. The increase in effective tax rate for the nine months ended September 30,
2026, was primarily driven by the goodwill impairment recorded for the nine months ended September 30, 2026, which is not deductible for tax purposes.

10. Stockholders’ Equity
Share Repurchases and Retirement

In October 2023, the Company’s Board of Directors (the "Board") authorized a share repurchase program for up to an aggregate amount of $100.0 million
of its outstanding shares of Class A common stock, par value $0.0001 (the “Class A Common Stock™), over an 18-month period. After the Company
repurchased an aggregate 3.5 million shares for approximately $87.3 million in fiscal year 2024, in December 2024, the Board authorized the repurchase of
up to an additional $100.0 million of its outstanding shares under the then-existing program, providing the Company with approximately $112.7 million
available for repurchases. In December 2024, the Company entered into an accelerated share repurchase agreement (“4SR”) with a third-party financial
institution and paid $112.7 million to receive an initial delivery of 3,821,958 shares of its Class A Common Stock. The final settlement occurred on
March 3, 2025, at which time, the Company received an additional 685,934 shares of Class A Common Stock calculated using a volume-weighted average
price over the term of the ASR agreement. In connection with the settlement, the Company reduced the par value from common stock and $2.4 million
from additional paid-in capital calculated using an average share price, with an offset of $2.4 million to accumulated deficit on the condensed consolidated
statements of stockholders’ equity. All repurchased shares were subsequently retired. The prior repurchase authorization expired on April 30, 2025.

In May 2025, the Board authorized a new share repurchase program for up to an aggregate amount of $100.0 million of the Company’s outstanding shares
of Class A Common Stock over an 18-month period. On October 23, 2025, the Board authorized the repurchase of up to an additional $150.0 million of the
Company’s outstanding shares of Class A Common Stock under the existing May 2025 program, providing the Company with $250.0 million available for
repurchases. During the fourth quarter of fiscal year 2025, the Company paid $133.4 million to repurchase 6,028,853 shares of its Class A Common Stock
through open market transactions, which shares it subsequently retired.

During the nine months ended September 30, 2026, the Company paid $50.2 million to repurchase 2,215,800 shares of its Class A Common Stock through
open market transactions, which shares it subsequently retired. In addition, the Company recorded approximately $0.5 million within accrued liabilities on
the condensed consolidated balance sheets as of September 30, 2026 for direct costs related to the excise tax payable on net share repurchases. During the
nine months ended September 30, 2026, the Company made approximately $1.4 million of excise tax payments. In connection with these repurchases, the
Company reduced the par value from common stock and $7.8 million from additional paid-in capital calculated using an average share price, and by
increasing accumulated deficit for the remaining cost of $42.4 million. As of September 30, 2026, $66.3 million remains available under the Company’s
authorized share repurchase program.

11. Stock-Based Compensation

The following details the components of stock-based compensation for the respective periods:

Three Months Ended September 30, Nine Months Ended September 30,
($.in thousands) 2026 2025 2026 2025
Operating expenses $ 1,522 $ 1,452 $ 4,588 $ 4,053
Selling, general and administrative expenses(” (801) 3,509 3,280 14,643
Total stock-based compensation expense $ 721§ 4961 $ 7,868 $ 18,696

(1) Credit to selling, general and administrative expenses is related to the reversal of unvested share-based compensation as a result of executive
leadership transition.
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12. Tax Receivable Agreement

In October 2018, the Company entered into a Tax Receivable Agreement (“TRA”) with PE Greenlight Holdings, LLC. On August 3, 2022, PE Greenlight
Holdings, LLC sold and transferred to Lakeside Smart Holdco L.P (“Lakeside”), all of its rights, remaining interests and obligations as of that date under
the TRA. The TRA provides for the payment to Lakeside of 50.0% of the net cash savings, if any, in U.S. federal, state and local income tax that the
Company actually realizes (or is deemed to realize in certain circumstances) under the agreement. The Company generally retains the benefit of the
remaining 50.0% of these cash savings. The Company estimated the potential maximum benefit to be paid will be approximately $70.0 million, and
recorded an initial liability and corresponding charge to equity at the inception of the TRA.

At September 30, 2026, the TRA liability was $38.7 million of which approximately $5.3 million was the current portion and $33.4 million was the non-
current portion, both of which are included in the respective tax receivable agreement liability line items on the condensed consolidated balance sheets.
During the nine months ended September 30, 2026, the Company made a payment of $5.0 million related to the 2025 tax year.

13. Commitments and Contingencies

The Company has issued various letters of credit under contractual arrangements with certain of its domestic and international vendors and customers.
Outstanding letters of credit under these arrangements totaled $4.9 million at September 30, 2026. Additionally, the Company had $2.3 million of bank
guarantees at September 30, 2026 required to support bids and contracts with certain international customers.

The Company is subject to tax audits in the normal course of business and does not have material contingencies recorded related to such audits.

The Company accrues for claims and contingencies when losses become probable and reasonably estimable. As of the end of each applicable reporting
period, the Company reviews each of its matters and, where it is probable that a liability has been or will be incurred, the Company accrues for all probable
and reasonably estimable losses. Where the Company can reasonably estimate a range of loss it may incur regarding such a matter, the Company records an
accrual for the amount within the range that constitutes its best estimate. If the Company can reasonably estimate a range but no amount within the range
appears to be a better estimate than any other, the Company uses the amount that is the low end of such range.

Legal Proceedings

The Company is subject to legal and regulatory actions that arise from time to time in the ordinary course of business. The Company records a liability
when it believes it is probable a loss will be incurred, and the amount of loss or range of loss can be reasonably estimated. The assessment as to whether a
loss is probable, reasonably possible or remote, and as to whether a loss or a range of such loss is estimable, often involves significant judgment about
future events. When necessary, the Company accrues estimated amounts related to legal proceedings within accrued liabilities on the condensed
consolidated balance sheets. The ultimate cost of litigation or settlement could be materially different than the amount of the current estimates and accruals
and could have a material adverse impact on the Company’s consolidated financial position, results of operations, or cash flows.

On June 4, 2026, a putative securities class action was filed in the United States District Court for the District of Arizona, captioned Otucu v. Verra
Mobility Co., et al., on behalf of a putative class of investors who purchased the Company's common stock between February 24, 2026 and May 26, 2026.
The complaint alleges violations of Sections 10(b) and 20(a) of the Securities Exchange Act of 1934 and seeks an unspecified amount of damages on behalf
of investors that purchased or otherwise acquired Company common stock between February 24, 2026 and May 26, 2026. The complaint alleges that
defendants materially misled the putative class with respect to the Company’s statements regarding contract renewal negotiations with a Commercial
Services customer and guidance with respect to full year 2026. The Company intends to defend this matter vigorously. The Company has not recorded any
loss or gain contingencies associated with this matter as it is not probable or reasonably estimable at September 30, 2026.
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14. Segment Reporting

The Company has three operating and reportable segments: Commercial Services, Government Solutions, and Parking Solutions. Commercial Services
offers toll and violation management solutions and title and registration services to RACs, Direct Fleets, FMCs, and other large fleet owners. Government
Solutions offers photo enforcement automated safety solutions and services to states, municipalities, counties, school districts, and law enforcement
agencies of all sizes. Parking Solutions provides an integrated suite of parking software, transaction processing and hardware solutions to its customers.

The operating and reportable segments were determined based on how the Company’s Chief Operating Decision Maker (“CODM”) regularly reviews the
operating results of the various components of the Company for which discrete financial information is available, including based on the nature of the
products and services and the type of customer. The Company defines the CODM as its Chief Executive Officer. The Company’s CODM primarily uses
actual revenues and segment profit (defined below) as compared to previously budgeted amounts to evaluate the operating performance, allocate resources,
and deploy capital to the segments.

Segment performance is based on revenues and income from operations before depreciation, amortization, and stock-based compensation. The measure
also excludes interest expense, net, income taxes and certain other transactions and is inclusive of other income, net. The tables below refer to this measure
as segment profit. The aforementioned items are not indicative of operating performance, and, as a result, are not included in the measures that are
reviewed by the CODM for the segments. Other income, net included in segment profit below consists primarily of credit card rebates earned on the
prepayment of tolling transactions and gains or losses on foreign currency transactions and excludes certain non-operating expenses inapplicable to
segments.

The CODM does not use discrete asset information to evaluate operating performance at the segment level, and as such, the Company has not reported
assets disaggregated by reportable segment.

The following tables set forth financial information by segment for the respective periods:

For the Three Months Ended September 30, 2026

Commercial Government Parking

(8 .in thousands) Services Solutions Solutions Total
Service revenue $ 100,333 § 122,463 $ 17,109 $ 239,905
Product sales — 14,382 4,588 18,970

Total revenue 100,333 136,845 21,697 258,875
Cost of service revenue, excluding depreciation and amortization 575 10,031 4,282 14,888
Cost of product sales — 13,878 3,760 17,638
Operating expenses 25,304 58,847 4,731 88,882
Selling, general and administrative expenses 17,643 14,593 5,327 37,563
Loss (gain) on disposal of assets, net — 733 ®) 725
Other (income) expense, net 4,517) (356) 116 (4,757)

Segment profit $ 61,328 $ 39,119 § 3,489 $ 103,936
Interest expense, net 15,027
Other reconciling items V 33,632

Income before income taxes $ 55,277

(1) This consists of depreciation and amortization expense, stock-based compensation, and other costs to reconcile to total income before income
taxes.
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(8 in thousands)
Service revenue
Product sales
Total revenue
Cost of service revenue, excluding depreciation and amortization
Cost of product sales
Operating expenses
Selling, general and administrative expenses
Loss on disposal of assets, net
Other income, net
Segment profit
Interest expense, net
Loss on extinguishment of debt
Other reconciling items

Income before income taxes

For the Three Months Ended September 30, 2025

Commercial Government Parking
Services Solutions Solutions Total

117,296 108,293 § 17,630 § 243,219

— 14,267 4,452 18,719

117,296 122,560 22,082 261,938

624 4,200 4,422 9,246

o 9,484 3,342 12,826

26,417 55,968 4,199 86,584
18,036 21,095 6,374 45,505

7 723 — 730
(6,072) (221) ®) (6,298)
78,284 $ 31,311 § 3,750 § 113,345
16,421

21

32,238

64,665

(1) This consists of depreciation and amortization expense, stock-based compensation, and other costs to reconcile to total income before income

taxes.

(8 in thousands)
Service revenue
Product sales
Total revenue
Cost of service revenue, excluding depreciation and amortization
Cost of product sales
Operating expenses
Selling, general and administrative expenses
Loss on disposal of assets, net
Other (income) expense, net
Segment profit
Interest expense, net
Goodwill impairment
Impairment of intangible assets
Other reconciling items V

Income before income taxes

For the Nine Months Ended September 30, 2026

Commercial Government Parking

Services Solutions Solutions Total
313,201 335,586 $ 51,220 700,007
— 35,103 10,924 46,027
313,201 370,689 62,144 746,034
1,506 23,687 11,296 36,489
— 30,001 9,962 39,963
72,181 175,461 14,694 262,336
53,015 50,244 16,847 120,106
2 1,420 5 1,427
(13,840) (1,219) 157 (14,902)
200,337 § 91,095 $ 9,183 § 300,615
45,920
64,037
40,354
96,765
53,539

(1) This consists of depreciation and amortization expense, stock-based compensation, and other costs to reconcile to total income before income

taxes.
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(8 in thousands)
Service revenue
Product sales
Total revenue
Cost of service revenue, excluding depreciation and amortization
Cost of product sales
Operating expenses
Selling, general and administrative expenses
Loss on disposal of assets, net
Other income, net
Segment profit
Interest expense, net
Loss on extinguishment of debt
Other reconciling items

Income before income taxes

For the Nine Months Ended September 30, 2025

Commercial Government Parking
Services Solutions Solutions Total

327,735 300,246 $ 50,617 $ 678,598
31,236 11,383 42,619

327,735 331,482 62,000 721,217
1,862 5,236 11,560 18,658

— 21,047 8,757 29,804

71,996 155,344 11,699 239,039
56,441 58,058 20,132 134,631

7 1,365 — 1,372
(15,994) (379) (20) (16,393)
213,423 § 90,811 $ 9,872 $ 314,106
49,629

69

102,308

$ 162,100

(1) This consists of depreciation and amortization expense, stock-based compensation, and other costs to reconcile to total income before income

taxes.

The Company provides information on credit loss expense by reportable segment, refer to Note 2, Significant Accounting Policies, for additional details.

The Company primarily operates within the United States, Australia, United Kingdom, Canada, and in various other countries in Europe and Asia. The
following table details the revenues from international operations for the respective periods:

Three Months Ended September 30, Nine Months Ended September 30,

($.in thousands) 2026 2025 2026 2025
Australia $ 14297 § 16,644 $ 41,787 $ 49,221
United Kingdom 7,055 8,588 18,585 22,485
Canada 4,022 7,962 14,685 23,232
All other 2,940 2,507 6,403 5,370
Total international revenues $ 28,314 $ 35,701 $ 81,460 $ 100,308

15. Subsequent Events

During the third quarter of 2026, one of the Company’s significant Commercial Services customers significantly reduced its fleet volume; in response, on
October 2, 2026, the Company exercised its option to terminate the contract with such customer, effective January 30, 2027.

On October 8, 2026, Craig Conti notified the Company of his resignation as Chief Financial Officer (“CFO”), effective November 4, 2026. Mr. Conti’s
resignation was not related to the Company’s financial or operating results or to any disagreements with the Company regarding its financial, operational,
accounting or reporting policies or practices. The Board has retained an executive search firm to conduct a search for a permanent CFO. On October 29,
2026, the Board appointed Matthew Kvarda as Interim CFO, effective November 5, 2026.
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Item 2. Management’s Discussion and Analysis of Financial Condition and Results of Operations

The following discussion and analysis of our financial condition and results of operations should be read together with our Annual Report, and our
financial statements and the related notes included in Part I, Item 1 “Financial Statements” of this Report. This discussion contains forward-looking
statements based upon current expectations that involve risks and uncertainties. Please refer to the section in this Report entitled “Cautionary Note
Regarding Forward-Looking Statements.”

Overview

We are a leading provider of smart mobility technology solutions, principally operating throughout the United States, Australia, Europe, and Canada. We
make transportation safer, smarter, and more connected through our integrated, data-driven solutions, including toll and violations management, title and
registration services, automated safety and traffic enforcement, and commercial parking management. We bring together vehicles, hardware, software, data,
and people to solve transportation challenges for customers around the world, including commercial fleet owners such as RACs, Direct Fleets, and FMCs,
as well as governments, universities, parking operators, healthcare facilities, transportation hubs, and violation-issuing authorities. Our vision is to continue
to develop and use technology and data intelligence to make transportation safer, smarter, and more connected globally.

Our Segments

We have three operating and reportable segments: Commercial Services, Government Solutions, and Parking Solutions:

. Our Commercial Services segment offers toll and violation management solutions and title and registration services for commercial fleet
customers, including RACs and FMCs in North America. In Europe, we provide tolling and violations processing services.

. Our Government Solutions segment offers photo enforcement automated safety solutions and services to states, municipalities, counties, school
districts, and law enforcement agencies of all sizes, primarily in the United States, Canada, and Australia. We provide complete, end-to-end
speed, red-light, school bus stop arm, and city bus lane enforcement solutions. Our international operations primarily involve the sale of traffic
enforcement products and recurring maintenance services related to the equipment and software.

. Our Parking Solutions segment provides an integrated suite of parking software, transaction processing, and hardware solutions to universities,
municipalities, commercial parking operators, and health care facilities in the United States and Canada.

In connection with the executive leadership and organizational realignment described under “Recent Events”, we are evaluating the effect of changes to our
organizational structure and internal management reporting on the identification of our operating and reportable segments. We continue to report three
operating and reportable segments for the periods presented. Depending on how the organizational and internal management reporting changes affect the
financial information regularly reviewed by our chief operating decision maker in assessing performance and allocating resources, the evaluation could
result in a change to our segment reporting in a future period, including reporting as a single operating and reportable segment. Any such change would be
reflected beginning in the period in which the change becomes effective, with prior-period segment information recast as required.

Segment performance is based on revenues and income from operations before depreciation, amortization, and stock-based compensation. The measure
also excludes interest expense, net, income taxes, and certain other transactions and is inclusive of other income, net.

Executive Summary

We operate under long-term contracts and a reoccurring service revenue model. We continue to execute our strategy to grow revenue organically year-over-
year and focus on initiatives that support our long-term strategy. During the periods presented, we:

. Increased total revenue by $24.8 million, or 3.4%, from $721.2 million in the nine months ended September 30, 2025 to $746.0 million in the
same period in 2026. The increase was mainly due to expansion in speed, bus
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lane, red light, school bus and other services and installation revenue from the NYCDOT program in the Government Solutions segment.

o Generated cash flows from operating activities of $211.8 million and $215.8 million for the nine months ended September 30, 2026 and 2025,
respectively. Our cash on hand was $137.0 million as of September 30, 2026.

Recent Events
Change in Executive Leadership and Organizational Realignment

On June 1, 2026, we announced that David Roberts had departed as our President and Chief Executive Officer and as a member of the Board. The Board
appointed Jon Keyser, previously our Chief Transformation Officer and Executive Vice President and Chief Legal Officer, as Interim President and Chief
Executive Officer. On September 30, 2026, we announced that Jon Newhard was appointed by the Board as President and Chief Executive Officer effective
November 1, 2026. On October 2, 2026, we entered into a Separation, Transition and Release Agreement (the "Separation Agreement") with Mr. Keyser.
Under the Separation Agreement, Mr. Keyser’s last day of work as our Interim President and Chief Executive Officer will be October 31, 2026, he will
resign from all officer and director positions with us and our subsidiaries and affiliates effective November 1, 2026, and he will continue as a full-time
employee in the role of Special Advisor through December 31, 2026 to support the Company and the Chief Executive Officer leadership transition.

On October 15, 2026, we announced that Craig Conti will resign as our Executive Vice President and Chief Financial Officer, effective November 4, 2026,
to pursue another opportunity in a different industry. Mr. Conti’s decision was not related to our financial or operating results or to any disagreement with
us regarding our financial, operational, accounting or reporting policies or practices. The Board has retained an executive search firm to conduct a
comprehensive search for a permanent Chief Financial Officer. On October 29, 2026, the Board appointed Matthew Kvarda, a Managing Director with
Alvarez & Marsal North America, LLC (“A&M”), as Interim Chief Financial Officer and principal financial officer, effective November 5, 2026, to serve
in such role until a permanent Chief Financial Officer is appointed. Mr. Kvarda’s services will be provided pursuant to an engagement letter between the
Company and A&M.

On June 17, 2026, we announced organizational changes intended to accelerate our transformation initiatives, strengthen customer focus and create a more
agile and efficient operating model. These changes build upon a hybrid operating model that centralizes key functions, including Human Resources,
Finance, Legal, Government Relations, Engineering and Product Management. Stacey Moser was appointed Chief Customer Officer with responsibility for
sales, account management and marketing across our Commercial Services and Government Solutions businesses. We are evaluating the effect of these
organizational and internal management reporting changes on our operating and reportable segments. See “Our Segments” above for additional
information.

Commercial Services Customer Contracts

In May 2026, one of our three significant Commercial Services customers issued a termination notice with respect to its contract with us. The customer
subsequently withdrew its termination notice in July 2026 and entered into a seven-year contract extension on terms that were materially less favorable to
us as compared to the prior agreement, including an option for the customer to modulate its fleet volume. During the third quarter of 2026, the customer
significantly reduced its fleet volume under the contract and on October 2, 2026, we exercised our option to terminate the contract, effective January 30,
2027. We may be unable to replace the revenue that was expected under this contract on a timely basis or at all. A second significant Commercial Services
customer entered into a five-year contract extension, also on terms materially less favorable to us than those of the prior agreement and with fleet volume
modulation rights that are subject to terms and conditions set forth in the agreement.

In addition, the contract with the third significant Commercial Services customer is approaching renewal, and we are following the customer's procurement
process. We may not be successful in retaining the contract or may retain it only on terms less favorable to us than the current agreement. If we are not
successful in retaining the third customer contract or if any renewal is on less favorable terms than the current agreement and/or if either of the remaining
contracts is terminated, this would have a material adverse effect on our business, financial condition, and results of operations. See Part II, Item 1A, “Risk
Factors” for additional information.

Goodwill and Intangible Impairment

We recorded a $64.0 million impairment to goodwill in our Parking Solutions segment during the nine months ended September 30, 2026, which is
presented in a separate line item on the condensed consolidated statements of operations. This was in connection with our 2026 assessment of goodwill
impairment where the Parking Solutions reporting unit's
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carrying value exceeded the estimated fair value. As part of this assessment, we determined that the carrying value of certain intangibles within the Parking
Solutions segment were not recoverable and recorded a $40.4 million impairment to intangibles in our Parking Solutions segment during the nine months
ended September 30, 2026, which is presented in a separate line item on the condensed consolidated statements of operations. Refer to Note 4, Goodwill
and Intangible Assets, in Part [, Item 1, Financial Statements, for additional information.

Key Factors Affecting Our Results of Operations

We believe that our performance and future success depends on a number of factors that present opportunities for us but also pose risks and challenges,
including those discussed below and in Part I, Item 1A. “Risk Factors” of our Annual Report and in Part II, Item 1 A. “Risk Factors” of this Report.

Macroeconomic Conditions

Our business is susceptible to a number of industry-specific and global macroeconomic factors that may cause our actual results of operations to differ from
our historical results of operations or current expectations. The factors and trends that we currently believe are or will be most impactful to our results of
operations and financial condition include the following: the inflationary impact on items such as wages and travel-related costs, future travel demand,
legislation or regulation regarding the adoption, expansion, or prohibition of Automatic License Plate Recognition, automated enforcement and traffic
safety technology by local, state, or national governments, higher interest rates and the impact of government regulations and actions, including tariffs,
trade protection measures, military conflicts or a government shutdown. We continue to monitor the potential favorable or unfavorable impacts of these and
other factors on our business, financial condition, and results of operations.

Travel Demand

Our Commercial Services segment is largely impacted by its customer demand which in turn is impacted by a variety of factors including seasonality,
demand for business and leisure travel, reductions in the level of air travel, higher airfare costs, increases in energy prices, general international, national,
and local economic conditions and cycles, and consumer confidence, as well as other factors affecting travel levels, such as military conflicts, terrorist
incidents, natural disasters, epidemic diseases, or a government shutdown.

We monitor the U.S. Transportation and Security Administration (the “7TSA”) passenger volume (“7SA Passenger Volume”) as one of several measures for
Commercial Services revenue growth. TSA Passenger Volume measures the number of passengers screened by the TSA at United States airports, which
correlates to the number of vehicles rented by travelers and toll road usage. TSA Passenger Volume in the third quarter of 2026 was approximately 3% less
than TSA Passenger Volume for the same period in 2025.

Electronic Tolling Penetration

Our Commercial Services segment, which offers automated toll and violations management solutions to fleet customers, is impacted by the number of toll
roads in the United States and Europe and the geographic concentration of such roads. We monitor the expansion and penetration of toll roadways across
the United States and Europe and the percentage of toll roads that rely on cashless or all-electronic infrastructure.

Enabling Legislation

Our Government Solutions segment is positively impacted, in significant part, by enabling legislation that permits photo enforcement programs at the
federal, state, and local level in the United States. Accordingly, we depend on national, state, and local governments authorizing the use of automated photo
enforcement and not otherwise materially restricting its use.

Primary Components of Our Operating Results
Revenues

Service Revenue. Our Commercial Services segment generates service revenue primarily through the operation and management of tolling programs and
processing violations for RACs, FMCs, and other large fleet customers. These solutions are full-service offerings by which we enroll the license plates of
our customers’ vehicles and transponders with tolling authority accounts, pay tolls and violations on the customers’ behalf, and, through proprietary
technology, integrate with customer data to match the toll or violation to the driver and then bill the driver (or our customer, as applicable) for use of the
service. The cost of certain tolls, violations, and our customers’ share of administration fees are netted against revenue. We also generate service revenue in
our Commercial Services segment through processing titles and registrations.
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Our Government Solutions segment generates service revenue through the operation and maintenance of photo enforcement systems and certain distinct
hardware installation and relocation activities. Revenue drivers in this segment include the number of systems installed and the monthly revenue per
system. Ancillary service revenue is generated in our Government Solutions segment from payment processing, pass-through fees for collection expense,
and other fees.

Our Parking Solutions segment generates service revenue mainly from offering software-as-a-service (“SaaS”), subscription fees, professional services,
and citation processing services related to parking management solutions to its customers.

Product Sales. Product sales are generated by the sale of photo enforcement equipment and certain highly interdependent and interrelated installation
services in the Government Solutions segment and specialized hardware in the Parking Solutions segment. Customer buying patterns vary greatly from
period to period related to product sales.

Costs and Expenses

Cost of Service Revenue, Excluding Depreciation and Amortization. Cost of service revenue, excluding depreciation and amortization consists of recurring
service costs, certain distinct hardware installation and relocation costs, collection and other third-party costs in our segments.

Cost of Product Sales. Cost of product sales consists of the cost to acquire photo enforcement equipment purchased by Government Solutions customers,
costs of certain highly interdependent and interrelated installation services, and costs to develop hardware sold to Parking Solutions customers.

Operating Expenses. Operating expenses primarily include payroll and payroll-related costs (including stock-based compensation), subcontractor costs,
payment processing, and other operational costs, including print, postage, and communication costs.

Selling, General and Administrative Expenses. Selling, general and administrative expenses include payroll and payroll-related costs (including stock-based
compensation), real estate lease expense, insurance costs, professional services fees, and general corporate expenses.

Depreciation, Amortization and (Gain) Loss on Disposal of Assets, Net. Depreciation, amortization and (gain) loss on disposal of assets, net includes
depreciation on property, plant and equipment, and amortization of definite-lived intangible assets. This line item also includes any one-time gains or losses
incurred in connection with the disposal of certain assets.

Goodwill Impairment. This relates to impairment loss recognized on goodwill from past acquisitions.
Impairment of Intangible Assets. This relates to impairment loss recognized on intangibles.
Interest Expense, Net. This includes interest expense and amortization of deferred financing costs and discounts and is net of interest income.

Loss on Extinguishment of Debt. Loss on extinguishment of debt consists of the write-off of pre-existing original issue discounts and deferred financing
costs associated with debt extinguishment.

Other Income, Net. Other income, net primarily consists of volume rebates earned from total spend on credit card transactions, gains or losses on foreign
currency transactions, and other non-operating expenses.

Results of Operations

Three Months Ended September 30, 2026 Compared to Three Months Ended September 30, 2025

The following table sets forth our statements of operations data and expresses each item as a percentage of total revenue for the periods presented as well as
the changes between periods. The tables and information provided in this section were derived from exact numbers and may have immaterial rounding
differences.
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Three Months Ended September 30,

Increase (Decrease)

Percentage of Revenue 2026 vs 2025
($.in thousands) 2026 2025 2026 2025 $ %
Service revenue $ 239,905 $ 243,219 92.7% 92.9% $ (3,314) (1.4)%
Product sales 18,970 18,719 7.3% 7.1% 251 1.3%
Total revenue 258,875 261,938 100.0% 100.0% (3,063) (1.2)%
Cost of service revenue, excluding
depreciation and amortization 14,888 9,246 5.8% 3.5% 5,642 61.0%
Cost of product sales 17,638 12,826 6.8% 4.9% 4,812 37.5%
Operating expenses 90,404 88,036 34.9% 33.6% 2,368 2.7%
Selling, general and administrative
expenses 43,438 47,157 16.8% 18.2% (4,319) 9.0)%
Depreciation, amortization and (gain) loss
on disposal of assets, net 26,947 29,264 10.4% 11.2% (2,317) (7.9%
Total costs and expenses 193,315 187,129 74.7% 71.4% 6,186 3.3%
Income from operations 65,560 74,809 253 % 28.6% (9,249) (12.4)%
Interest expense, net 15,027 16,421 5.8% 6.3% (1,394) (8.5)%
Loss on extinguishment of debt — 21 0.0% 0.0% (21) (100.0)%
Other income, net (4,744) (6,298) (1.8)% 2.4)% 1,554 24.7)%
Total other expenses 10,283 10,144 4.0% 3.9% 139 1.4 %
Income before income taxes 55,277 64,665 213 % 24.7% (9,388) (14.5)%
Income tax provision 14,889 17,826 5.7% 6.8% (2,937) (16.5)%
Net income $ 40,388 §$ 46,839 15.6 % 17.9% $ (6,451) (13.8)%

Service Revenue. Service revenue decreased by $3.3 million, or 1.4%, to $239.9 million for the three months ended September 30, 2026 from $243.2
million for the three months ended September 30, 2025, representing 92.7% and 92.9% of total revenue, respectively. The following table depicts service
revenue by segment:

Three Months Ended September 30,

Increase (Decrease)

Percentage of Revenue 2026 vs 2025
($.in thousands) 2026 2025 2026 2025 $ %
Service revenue
Commercial Services $ 100,333 § 117,296 38.8% 44.8% $ (16,963) (14.5)%
Government Solutions 122,463 108,293 47.3% 41.3% 14,170 13.1%
Parking Solutions 17,109 17,630 6.6% 6.8% (521) 3.0)0%
Total service revenue $ 239,905 $ 243219 92.7% 92.9% $ (3,314) (1.4)%

Commercial Services service revenue decreased by $17.0 million, or 14.5%, from $117.3 million for the three months ended September 30, 2025 to $100.3
million for the three months ended September 30, 2026. The decrease was primarily due to a $16.1 million reduction in RAC tolling revenue, due to the
effect of contract extensions entered into with two of our significant customers on materially less favorable terms, fleet volume fluctuations with one
significant customer, and reduced travel demand compared to the same period in 2025.

Government Solutions service revenue increased by $14.2 million, or 13.1%, from $108.3 million for the three months ended September 30, 2025, to
$122.5 million for the three months ended September 30, 2026. The increase was primarily driven by an increase of $8.6 million attributable to expansion
in speed, red light, bus lane, school bus and other services outside of NYCDOT. The remaining $5.6 million in growth is attributable to NYCDOT
installation revenue on new camera installations, net of pricing changes under the new contract.

Parking Solutions service revenue decreased to $17.1 million for the three months ended September 30, 2026, from $17.6 million for the three months
ended September 30, 2025. The decreased revenue was primarily driven by a reduction in professional services and subscription services related to parking
management solutions, partially offset by increases in SaaS product offerings.
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Product Sales. Product sales were $19.0 million and $18.7 million for the three months ended September 30, 2026 and 2025, respectively. The increase was
due to a $0.2 million and $0.1 million increase in product sales in the Parking Solutions and Government Solutions segments, respectively. Customer
buying patterns vary greatly from period to period related to product sales.

Cost of Service Revenue, Excluding Depreciation and Amortization. Cost of service revenue, excluding depreciation and amortization increased from $9.2
million for the three months ended September 30, 2025 to $14.9 million for the same period in 2026, mainly due to increased recurring service costs and
NYCDOT installation service costs.

Cost of Product Sales. Cost of product sales increased by $4.8 million from $12.8 million in the three months ended September 30, 2025 to $17.6 million in
the three months ended September 30, 2026, which was due to increased product sales primarily driven by the NYCDOT expansion.

Operating Expenses. Operating expenses increased by $2.4 million, or 2.7%, from $88.0 million for the three months ended September 30, 2025 to $90.4
million for the three months ended September 30, 2026. The increase in 2026 compared to the prior year period was primarily due to increases of $7.6
million in subcontractor, information technology, recurring services and rent costs, partially offset by $5.1 million in lower wage expense. Operating
expenses as a percentage of total revenue increased from 33.6% to 34.9% for the three months ended September 30, 2025 and 2026, respectively. The
following table presents operating expenses by segment:

Three Months Ended September 30,

Increase (Decrease)

Percentage of Revenue 2026 vs 2025

($.in thousands) 2026 2025 2026 2025 $ %
Operating expenses

Commercial Services $ 25304 $ 26,417 9.8% 10.1% $ (1,113) 4.2)%

Government Solutions 58,847 55,968 22.7% 21.4% 2,879 5.1%

Parking Solutions 4,731 4,199 1.8% 1.6% 532 12.7%
Operating expenses by segment 88,882 86,584 34.3% 33.1% 2,298 2.7%
Other expenses 1,522 1,452 0.6% 0.5% 70 4.8%
Total operating expenses $ 90,404 $ 88,036 34.9% 33.6% $ 2,368 2.7%

Selling, General and Administrative Expenses. Selling, general and administrative expenses decreased to $43.4 million for the three months ended
September 30, 2026 compared to $47.8 million for the same period in 2025. This was primarily due to a $7.9 million decrease in wages and benefits
expense and a $4.3 million decrease in stock-based compensation, partially offset by a $7.9 million increase in expenses related to organization
restructuring and executive transition costs and a $2.1 million increase in credit loss expense compared to the same period in the prior year. Selling, general
and administrative expenses as a percentage of total revenue decreased from 18.2% to 16.8% for the three months ended September 30, 2025 and 2026,
respectively. The following table presents selling, general and administrative expenses by segment:

Three Months Ended September 30,

Increase (Decrease)

Percentage of Revenue 2026 vs 2025
(8.in thousands) 2026 2025 2026 2025 $ %
Selling, general and administrative
expenses
Commercial Services $ 17,643 § 18,036 6.8% 6.9% $ (393) 2.2)%
Government Solutions 14,593 21,095 5.6% 8.1% (6,502) (30.8)%
Parking Solutions 5,327 6,374 2.1% 2.4% (1,047) (16.49)%
Selling, general and administrative
expenses by segment 37,563 45,505 14.5% 17.4% (7,942) 17.5)%
Other expenses 5,875 2,252 2.3% 0.8% 3,623 160.9 %
Total selling, general and administrative
expenses $ 43,438 $ 47,757 16.8% 182% $ (4,319) (9.0)%
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Depreciation, Amortization and (Gain) Loss on Disposal of Assets, Net. Depreciation, amortization and (gain) loss on disposal of assets, net, decreased by
$2.4 million to $26.9 million for the three months ended September 30, 2026 from $29.3 million for the same period in 2025.

Interest Expense, Net. Interest expense, net decreased by approximately $1.4 million from $16.4 million for the three months ended September 30, 2025 to
$15.0 million for the same period in 2026. This was primarily attributable to a 25 basis-point reduction in the interest rate as a result of refinancing our
2021 Term Loan in October 2025 coupled with decreasing SOFR rates. See “Liquidity and Capital Resources” below.

Loss on Extinguishment of Debt. We recorded less than $0.1 million of loss on extinguishment of debt during the three months ended September 30, 2025
related to the write-off of pre-existing deferred financing costs and discounts in connection with the early repayment on the 2021 Term Loan.

Other Income, Net. Other income, net was $4.7 million for the three months ended September 30, 2026 compared to $6.3 million for the three months
ended September 30, 2025. This was primarily attributable to a decrease in volume rebates earned from total spend on credit card transactions due to
decreased tolling and travel activity.

Income Tax Provision. Income tax provision was $14.9 million representing an effective tax rate of 26.9% for the three months ended September 30, 2026
compared to a tax provision of $17.8 million, with an effective tax rate of 27.6% for the same period in 2025.

Net Income. We had net income of $40.4 million for the three months ended September 30, 2026, as compared to a net income of $46.8 million for the
three months ended September 30, 2025. The $6.4 million decrease was primarily due to the increase in cost of service revenue, excluding depreciation and
amortization expense and decrease in service revenue and the other statement of operations activity discussed above.

Nine Months Ended September 30, 2026 Compared to Nine Months Ended September 30, 2025

The following table sets forth our statements of operations data and expresses each item as a percentage of total revenue for the periods presented as well as
the changes between periods. The tables and information provided in this section were derived from exact numbers and may have immaterial rounding
differences.

Nine Months Ended September 30,

Increase (Decrease)

Percentage of Revenue 2026 vs 2025
(8 .in thousands) 2026 2025 2026 2025 $ %
Service revenue $ 700,007 $ 678,598 93.8% 94.1% $ 21,409 3.2%
Product sales 46,027 42,619 6.2% 5.9% 3,408 8.0%
Total revenue 746,034 721,217 100.0% 100.0% 24,817 3.4%
Cost of service revenue, excluding
depreciation and amortization 36,489 18,658 4.9% 2.6% 17,831 95.6%
Cost of product sales 39,963 29,804 5.4% 4.1% 10,159 34.1%
Operating expenses 266,924 243,092 35.8% 33.7% 23,832 9.8%
Selling, general and administrative
expenses 128,281 147,724 17.2% 20.5% (19,443) (13.2)%
Depreciation, amortization and (gain) loss
on disposal of assets, net 85,405 86,551 11.4% 12.0% (1,146) (1.3)%
Goodwill impairment 64,037 — 8.6% 0.0% 64,037 100.0%
Impairment of intangible assets 40,354 — 5.4% 0.0% 40,354 100.0%
Total costs and expenses 661,453 525,829 88.7% 72.9% 135,624 25.8%
Income from operations 84,581 195,388 11.3% 27.1% (110,807) (56.7)%
Interest expense, net 45,920 49,629 6.2% 6.9% (3,709) (7.5)%
Loss on extinguishment of debt — 69 0.0% 0.0% (69) (100.0)%
Other income, net (14,878) (16,410) (2.0)% 2.3)% 1,532 9.3)%
Total other expenses 31,042 33,288 4.2% 4.6% (2,2406) 6.7)%
Income before income taxes 53,539 162,100 7.1 % 22.5% (108,561) (67.0)%
Income tax provision 34,585 44,347 4.6% 6.2% (9,762) (22.0)%
Net income $ 18,954 $ 117,753 2.5% 163% $ (98,799) (83.9)%
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Service Revenue. Service revenue increased by $21.4 million, or 3.2%, to $700.0 million for the nine months ended September 30, 2026 from $678.6
million for the nine months ended September 30, 2025, representing 93.8% and 94.1% of total revenue, respectively. The following table depicts service
revenue by segment:

Nine Months Ended September 30,

Increase (Decrease)

Percentage of Revenue 2026 vs 2025
(8 .in thousands) 2026 2025 2026 2025 $ %
Service revenue
Commercial Services $ 313,201 § 327,735 42.0% 45.4% $ (14,534) 4.4)%
Government Solutions 335,586 300,246 45.0% 41.6% 35,340 11.8%
Parking Solutions 51,220 50,617 6.8% 7.1% 603 1.2%
Total service revenue $ 700,007 $ 678,598 93.8% 94.1% $ 21,409 3.2%

Commercial Services service revenue decreased by $14.5 million, or 4.4%, from $327.7 million for the nine months ended September 30, 2025 to $313.2
million for the nine months ended September 30, 2026. The decrease was primarily driven by a $11.5 million reduction in RAC tolling revenue due to the
effect of contract extensions entered into with two of our significant customers on materially less favorable terms, and fleet volume fluctuations with one
significant customer, with the remaining decrease primarily driven by lower revenue generated from our FMC customers due to customer churn.

Government Solutions service revenue increased by $35.3 million, or 11.8%, from $300.2 million for the nine months ended September 30, 2025, to $335.6
million for the nine months ended September 30, 2026. The increase was primarily driven by $21.1 million in revenue from speed, bus lane, red light,
school bus and other services outside of NYCDOT. The remaining $14.2 million in growth comes from installation revenue on new camera installations for
NYCDOT, net of price changes on the new contract.

Parking Solutions service revenue increased to $51.2 million for the nine months ended September 30, 2026, from $50.6 million for the nine months ended
September 30, 2025. The increased revenue was primarily driven by SaaS product offerings, partially offset by a decrease in subscription and professional
services related to parking management solutions.

Product Sales. Product sales were $46.0 million and $42.6 million for the nine months ended September 30, 2026 and 2025, respectively. Product sales
increased by $3.4 million, which was due to a $3.9 million increase in product sales in the Government Solutions segment partially offset by a $0.5 million
decrease in product sales in the Parking Solutions segment. Customer buying patterns vary greatly from period to period related to product sales.

Cost of Service Revenue, Excluding Depreciation and Amortization. Cost of service revenue, excluding depreciation and amortization increased from $18.7
million for the nine months ended September 30, 2025 to $36.5 million for the same period in 2026, mainly due to increased recurring service costs and
NYCDOT installation service costs.

Cost of Product Sales. Cost of product sales increased by $10.2 million from $29.8 million in the nine months ended September 30, 2025 to $40.0 million
in the nine months ended September 30, 2026, which was due to increased product sales compared to the same period in 2025.

Operating Expenses. Operating expenses increased by $23.8 million, or 9.8%, from $243.1 million for the nine months ended September 30, 2025 to
$266.9 million for the nine months ended September 30, 2026. The increase in 2026 compared to the prior year period was primarily in the Government
Solutions segment for approximately $20.1 million driven by increases in subcontractor, information technology, rent, and recurring services costs and
approximately $3.0 million in the Parking Solutions segment driven by wages, information technology and subcontractor costs. Operating expenses as a
percentage of total revenue increased from 33.7% to 35.8% for the nine months ended September 30, 2025 and 2026, respectively. The following table
presents operating expenses by segment:

33



Table of Contents

Nine Months Ended September 30,

Increase (Decrease)

Percentage of Revenue 2026 vs 2025

(8 .in thousands) 2026 2025 2026 2025 $ %
Operating expenses

Commercial Services $ 72,181 $ 71,996 9.7% 10.0% $ 185 0.3%

Government Solutions 175,461 155,344 23.5% 21.5% 20,117 12.9%

Parking Solutions 14,694 11,699 2.0% 1.6% 2,995 25.6%
Operating expenses by segment 262,336 239,039 35.2% 33.1% 23,297 9.7%
Other expenses 4,588 4,053 0.6% 0.6% 535 13.2%
Total operating expenses $ 266,924 § 243,092 35.8% 33.7% $ 23,832 9.8%

Selling, General and Administrative Expenses. Selling, general and administrative expenses decreased to $128.3 million for the nine months ended
September 30, 2026 compared to $147.7 million for the same period in 2025. This was primarily due to a $11.4 million decrease in stock-based
compensation, a $9.1 million decrease in wages and benefits expense, a $6.8 million decrease related to a legal settlement finalized in February 2026 and a
$4.5 million decrease in credit loss expense partially offset by a $13.6 million increase in expenses related to organization restructuring and executive
transition costs compared to the same period in the prior year. Selling, general and administrative expenses as a percentage of total revenue decreased from
20.5% to 17.2% for the nine months ended September 30, 2025 and 2026, respectively. The following table presents selling, general and administrative
expenses by segment:

Nine Months Ended September 30,

Increase (Decrease)

Percentage of Revenue 2026 vs 2025
(8 .in thousands) 2026 2025 2026 2025 $ %
Selling, general and administrative
expenses
Commercial Services $ 53,015 $ 56,441 7.1% 78% $ (3,426) 6.1)%
Government Solutions 50,244 58,058 6.7% 8.1% (7,814) (13.5)%
Parking Solutions 16,847 20,132 2.3% 2.8% (3,285) (16.3)%
Selling, general and administrative
expenses by segment 120,106 134,631 16.1% 18.7% (14,525) (10.8)%
Other expenses 8,175 13,093 1.1% 1.8% (4,918) (37.6)%
Total selling, general and administrative
expenses $ 128,281 $ 147,724 17.2% 20.5% $ (19,443) (13.2)%

Depreciation, Amortization and (Gain) Loss on Disposal of Assets, Net. Depreciation, amortization and (gain) loss on disposal of assets, net, decreased by
$1.2 million to $85.4 million for the nine months ended September 30, 2026 from $86.6 million for the same period in 2025. This was primarily due to a
decrease in intangible asset amortization as a result of the impairment recorded in June 2026, partially offset by an increase in depreciation expense related
to equipment, internally developed software and vehicles in the 2026 period compared to the 2025 period.

Interest Expense, Net. Interest expense, net decreased by approximately $3.7 million from $49.6 million for the nine months ended September 30, 2025 to
$45.9 million for the same period in 2026. This was primarily attributable to a 25 basis-point reduction in the interest rate as a result of refinancing our
2021 Term Loan in October 2025 coupled with decreasing SOFR rates. See “Liquidity and Capital Resources” below.

Goodwill Impairment. We recorded an impairment loss of $64.0 million for the nine months ended September 30, 2026, as a result of the May 2026 interim
impairment assessment of goodwill in our Parking Solutions segment. See Note 4, Goodwill and Intangible Assets, for additional information.

Impairment of Intangible Assets. We recorded an impairment loss of $40.4 million for the nine months ended September 30, 2026, as a result of the May
2026 assessment of long-lived assets in our Parking Solutions segment. See Note 4, Goodwill and Intangible Assets, for additional information.
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Loss on Extinguishment of Debt. We recorded less than $0.1 million of loss on extinguishment of debt during the nine months ended September 30, 2025
related to the write-off of pre-existing deferred financing costs and discounts in connection with the early repayment on the 2021 Term Loan.

Other Income, Net. Other income, net was $14.9 million for the nine months ended September 30, 2026 compared to $16.4 million for the nine months
ended September 30, 2025. This was primarily attributable to a decrease in volume rebates earned from total spend on credit card transactions due to
decreased tolling and travel activity.

Income Tax Provision. Income tax provision was $34.6 million representing an effective tax rate of 64.6% for the nine months ended September 30, 2026
compared to a tax provision of $44.3 million, with an effective tax rate of 27.4% for the same period in 2025. The increase in effective tax rate variance
was primarily driven by the goodwill impairment recorded for the nine months ended September 30, 2026, which is not deductible for tax purposes.

Net Income. We had net income of $19.0 million for the nine months ended September 30, 2026, as compared to a net income of $117.8 million for the nine
months ended September 30, 2025, primarily due to impairment on goodwill and intangible assets recorded for the nine months ended September 30, 2026,
and an increase in operating expenses, partially offset by a decrease in selling, general and administrative expenses and the other statement of operating
activity discussed above.

Liquidity and Capital Resources

Our principal sources of liquidity are cash flows from operations and the available borrowing under our Amended Revolver.

We believe that our existing cash and cash equivalents, cash flows provided by operating activities, and our ability to borrow under our Amended Revolver
will be sufficient to meet operating cash requirements, service debt obligations and fund potential share repurchases for at least the next 12 months and
thereafter for the foreseeable future. Our ability to generate sufficient cash from our operating activities depends on our future performance, which is
subject to general economic, political, financial, competitive and other factors beyond our control. In addition, our future capital expenditures and other
cash requirements could be higher than currently expected due to various factors, including any expansion of our business or strategic acquisitions.

We have incurred significant long-term debt as a result of acquisitions completed in prior years. Should we pursue strategic acquisitions, we may need to
raise additional capital, which may be in the form of additional long-term debt, borrowings on our Amended Revolver, or equity financings, all of which
may not be available to us on favorable terms or at all. We have the ability to borrow under our Amended Revolver to meet expected obligations as they
come due.

We originally entered into the Revolver in March 2018 and increased the borrowing capacity thereunder to $125.0 million in May 2025 pursuant to an
amendment thereto. In fiscal year 2025, we amended and restated the Revolver and entered into the Amended and Restated Revolving Credit Agreement
which increased the existing commitment from $125.0 million to $150.0 million and extended the maturity date to October 17, 2030. As of September 30,
2026, we had no outstanding borrowings and $127.3 million available for borrowing, net of letters of credit, under our Amended Revolver. Our cash on
hand was $137.0 million as of September 30, 2026.

In fiscal year 2025, we refinanced the existing senior secured term loans under the 2021 Term Loan in an aggregate outstanding principal amount of
approximately $688.8 million with a new senior secured term loan of the same principal amount maturing on October 15, 2032 and reduced the interest rate
by 0.25%. We made quarterly repayments totaling $5.2 million on our Amended Term Loan during the nine months ended September 30, 2026, and as a
result, the total principal outstanding on the Amended Term Loan was $681.9 million as of September 30, 2026.

At September 30, 2026, the tax receivable agreement liability was approximately $38.7 million. We expect to make payments of approximately $5.4
million per year for the next seven years and approximately $1.0 million in the final year.

Share Repurchases and Retirement

In October 2023, our Board of Directors authorized a share repurchase program for up to an aggregate amount of $100.0 million of our outstanding shares
of Class A Common Stock over an 18-month period. After we repurchased an aggregate 3.5 million shares for approximately $87.3 million in fiscal year
2024, in December 2024, our Board of Directors authorized the repurchase of up to an additional $100.0 million of our outstanding shares under the then-
existing program, providing us with approximately $112.7 million available for repurchases. In December 2024, we entered into an ASR agreement with a
third-party financial institution and paid $112.7 million to receive an initial delivery of 3,821,958 shares of our Class A Common Stock. The final
settlement occurred on March 3, 2025, at which time, we received an additional
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685,934 shares of Class A Common Stock calculated using a volume-weighted average price over the term of the ASR agreement. All repurchased shares
were subsequently retired. The prior repurchase authorization expired on April 30, 2025.

In May 2025, our Board of Directors authorized a new share repurchase program for up to an aggregate amount of $100.0 million of our outstanding shares
of Class A Common Stock over an 18-month period. On October 23, 2025, our Board of Directors authorized the repurchase of up to an additional $150.0
million of our outstanding shares of Class A Common Stock under the existing May 2025 program, providing us with $250.0 million available for
repurchases. During the fourth quarter of fiscal year 2025, we paid $133.4 million to repurchase 6,028,853 shares of our Class A Common Stock through
open market transactions. All repurchased shares were subsequently retired.

During the nine months ended September 30, 2026, we paid $50.2 million to repurchase 2,215,800 shares of our Class A Common Stock through open
market transactions, which were subsequently retired. In addition, we recorded approximately $0.5 million within accrued liabilities on the condensed
consolidated balance sheets as of September 30, 2026 for direct costs related to the excise tax payable on net share repurchases. During the nine months
ended September 30, 2026, we made approximately $1.4 million of excise tax payments. As of September 30, 2026, $66.3 million remains available under
our authorized share repurchase program.

The following table sets forth certain captions indicated on our statements of cash flows for the respective periods:

Nine Months Ended September 30,

($.in thousands) 2026 2025

Net cash provided by operating activities $ 211,775  $ 215,828
Net cash used in investing activities (79,658) (84,653)
Net cash used in financing activities (60,666) (13,320)

Cash Flows from Operating Activities

Cash provided by operating activities decreased by $4.0 million from $215.8 million for the nine months ended September 30, 2025 to $211.8 million for
the nine months ended September 30, 2026. Net income year-over-year decreased by $98.8 million, from $117.8 million in 2025 to $19.0 million in 2026.
The aggregate adjustments to reconcile net income to net cash provided by operating activities increased $74.5 million mainly due to the impairment on
goodwill and intangible assets recorded for the current period, partially offset by a decrease in stock-based compensation, share-based proceeds acquired
from a legal settlement finalized in February 2026, a decrease in deferred income taxes and credit loss expense. The aggregate changes in operating assets
and liabilities increased by $20.3 million in 2026 compared to the prior year primarily due to a decrease in the net use of working capital, of which, the
majority is attributable to a decrease in accounts receivable and an increase in other liabilities, partially offset by an increase in unbilled receivables and
inventory. The increase in unbilled receivables was primarily due to the approximately $55.6 million of unbilled revenue related to NYCDOT as of
September 30, 2026.

Cash Flows from Investing Activities

Cash used in investing activities was $79.7 million and $84.7 million for the nine months ended September 30, 2026 and 2025, respectively. The decrease
in cash used was primarily driven by a $4.7 million decrease for purchases of installation and service parts and property and equipment mainly for the
Government Solutions segment compared to the same period in the prior year.

Cash Flows from Financing Activities

Cash used in financing activities was $60.7 million and $13.3 million for the nine months ended September 30, 2026 and 2025, respectively. The increased
use in cash from financing activities was mainly due to $51.6 million of share repurchases in fiscal year 2026 and no comparable repurchases in the prior
year period.

Debt, Net
2021 Term Loan and Amended Term Loan

In March 2021, VM Consolidated, our wholly owned subsidiary, entered into the 2021 Term Loan with a syndicate of lenders. The 2021 Term Loan had an
aggregate borrowing of $900.0 million, maturing on March 24, 2028. In connection with the 2021 Term Loan borrowings, we had $4.6 million of offering
discount costs and $4.5 million in deferred financing costs, both of which were capitalized and amortized over the life of the 2021 Term Loan. Such
offering discount costs and
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deferred financing costs have subsequently been adjusted as needed as a result of refinancing activity discussed below which prompted re-evaluation of
unamortized amounts on a lender-by-lender basis.

In October 2025, VM Consolidated and certain of our subsidiaries entered into the Amendment and Restatement Agreement No. 2 to the Amended and
Restated First Lien Term Loan Credit Agreement dated as of March 26, 2021, to refinance the existing senior secured term loans in an aggregate
outstanding principal amount of approximately $688.8 million with a new senior secured term loan of the same principal amount maturing on October 15,
2032. The proceeds from the Amended Term Loan were used in their entirety to prepay in full the outstanding principal amount of the existing term loan
under the 2021 Term Loan agreement.

The Amended Term Loan bears interest at a per annum rate equal to SOFR plus an applicable margin of 2.00%, or a base rate plus an applicable margin of
1.00%. As of September 30, 2026, the interest rate on the Amended Term Loan was 5.9%. The Amended Term Loan amortizes in equal quarterly
installments in aggregate amounts equal to 1.00% of the original principal amount of the Amended Term Loan beginning March 31, 2026, with the balance
payable at maturity, is subject to mandatory prepayment provisions upon the occurrence of certain specified events, and is repayable at any time at the
borrowers’ election. We evaluated the refinancing transactions on a lender-by-lender basis and accounted accordingly for debt extinguishment and debt
modification costs (for the portion of the transactions that did not meet the accounting criteria for debt extinguishment).

During the nine months ended September 30, 2026, we made quarterly repayments totaling $5.2 million on the Amended Term Loan. During the nine
months ended September 30, 2025, we made voluntary prepayments totaling $6.8 million on the 2021 Term Loan. As a result, the total principal
outstanding was $681.9 million as of September 30, 2026.

We recorded less than $0.1 million of loss on extinguishment of debt during both the three and nine months ended September 30, 2025, related to the write-
off of pre-existing deferred financing costs and discounts in connection with the early repayments.

In addition, the Amended Term Loan requires mandatory prepayments equal to the product of the excess cash flows of the Company (as defined in the
Amended and Restated Term Loan Agreement) and the applicable prepayment percentages (calculated as of the last day of the fiscal year), as set forth in
the following table:

Applicable

Prepayment

Consolidated First Lien Net Leverage Ratio (As Defined in the Amended and Restated Term Loan Agreement) Percentage
>3.70:1.00 50%
<3.70:1.00 and > 3.20:1.00 25%
<3.20:1.00 0%

Senior Notes

In March 2021, VM Consolidated issued an aggregate principal amount of $350.0 million in Senior Notes, due on April 15, 2029. In connection with the
issuance of the Senior Notes, we incurred $5.7 million in lender and third-party costs, which were capitalized as deferred financing costs and are being
amortized over the remaining life of the Senior Notes.

Interest on the Senior Notes is fixed at 5.50% per annum and is payable on April 15 and October 15 of each year. We may redeem all or a portion of the
Senior Notes at face value plus accrued and unpaid interest.

The Revolver

We entered into a Revolving Credit Agreement in March 2018 with a commitment of up to $75.0 million available for loans and letters of credit. In May
2025, pursuant to an amendment thereto, such commitment was increased to $125.0 million. On October 17, 2025, certain of our direct and indirect wholly
owned subsidiaries, including VM Consolidated, entered into the Amended and Restated Revolving Credit Agreement to amend and restate the Revolver.
The Amended and Restated Revolving Credit Agreement provides for a $150.0 million senior secured asset-based revolving credit facility with a $35.0
million sublimit for the issuance of letters of credit, and matures on October 17, 2030 (subject to an earlier maturity date in certain circumstances).

Outstanding borrowings under the Amended Revolver accrue interest at per annum rate equal to SOFR plus a margin ranging from 1.25% to 1.75% or a
base rate plus a margin ranging from 0.25% to 0.75%, in each case, depending on the
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quarterly average undrawn availability under the Amended Revolver in the prior quarter. The Amended and Restated Revolving Credit Agreement also
provides for the option, subject to receiving additional commitments from lenders and the satisfaction of certain conditions, to increase the loan
commitments under the Amended Revolver by up to an amount equal to the greater of (x) $75.0 million and (y) the amount by which the borrowing base
exceeds the aggregate commitments at such time. There were no outstanding borrowings on the Amended Revolver as of September 30, 2026 or
December 31, 2025. The availability to borrow was $127.3 million at September 30, 2026, calculated as our borrowing base which consists of certain
eligible accounts receivable and inventory balances, less any outstanding borrowings and letters of credit up to the maximum commitment available.

A commitment fee on the unused portion of the Amended Revolver is payable quarterly at (x) an annual rate of 0.375%, when quarterly average usage was
less than 50% of the loan commitments in the prior quarter or (y) an annual rate of 0.250%, when quarterly average usage of the Amended Revolver was
greater than or equal to 50% of the loan commitments in the prior quarter. We are also required to pay participation and fronting fees at 1.38% on $4.9
million of outstanding letters of credit as of September 30, 2026.

All borrowings and other extensions of credits under the Amended Term Loan, Senior Notes and the Amended Revolver are subject to the satisfaction of
customary conditions and restrictive covenants including absence of defaults and accuracy in material respects of representations and warranties.
Substantially all of the Company’s assets are pledged as collateral under the Amended Term Loan and the Amended Revolver. At September 30, 2026, we
were compliant with all debt covenants in our debt agreements.

From time to time, we enter into equipment financing arrangements in the normal course of business, including certain equipment leases and purchases
accounted for as financing arrangements. Amounts outstanding under these arrangements are included in “Other debt” in Note 6, Debt, Net, in Part I, Item
1, Financial Statements, and were not material to our overall financial position, liquidity, or capital resources as of September 30, 2026.

Interest Expense, Net

We recorded interest expense, including amortization of deferred financing costs and discounts, of $15.0 million and $16.4 million for the three months
ended September 30, 2026 and 2025, respectively, and $45.9 million and $49.6 million for the nine months ended September 30, 2026 and 2025,
respectively.

Off-Balance Sheet Arrangements

We do not have any material off-balance sheet financing arrangements as of September 30, 2026.

Critical Accounting Policies, Estimates and Judgments

The preparation of condensed consolidated financial statements in conformity with generally accepted accounting principles in the United States requires
management to make estimates and assumptions that affect the amounts reported in the financial statements and the accompanying notes. Please refer to
our Annual Report for our critical accounting policies, estimates and judgments. We believe that our estimates and assumptions are reasonable in the
circumstances; however, actual results could differ materially from those estimates.

Recent Accounting Pronouncements

For a discussion of recent accounting pronouncements, refer to Note 2, Significant Accounting Policies, in Part I, Item 1, Financial Statements.

Item 3. Quantitative and Qualitative Disclosures About Market Risk

We are exposed to interest rate risk due to the variable interest rates on the Amended Term Loan and Amended Revolver described in Part I, Item 2,
Managements Discussion and Analysis of Financial Condition and Results of Operations—Liquidity and Capital Resources.

Interest rate risk represents our exposure to fluctuations in interest rates associated with the variable rate debt represented by the Amended Term Loan,
which has an outstanding balance of $681.9 million at September 30, 2026. As of September 30, 2026, the interest rate on the Amended Term Loan was
5.9%.

Based on the September 30, 2026 balance outstanding, each 1% movement in interest rates will result in an approximately $6.8 million change in annual
interest expense.
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Item 4. Controls and Procedures
Evaluation of Disclosure Controls and Procedures

Our disclosure controls and procedures (as defined in Rules 13a-15(e) or 15d-15(e) under the Exchange Act) are designed to ensure that information
required to be disclosed in the reports that we file or submit under the Exchange Act is recorded, processed, summarized, and reported within the time
periods specified in the SEC’s rules and forms and to ensure that information required to be disclosed is accumulated and communicated to management,
including our principal executive and financial officers, to allow timely decisions regarding disclosure. Our Interim Chief Executive Officer and Chief
Financial Officer, with assistance from other members of management, have evaluated the effectiveness of our disclosure controls and procedures as of
September 30, 2026. Based upon such evaluation, our principal executive officer and principal financial officer have concluded that our disclosure controls
and procedures were effective at the reasonable assurance level as of such date.

Changes in Internal Control Over Financial Reporting

There have been no changes to our internal control over financial reporting (as defined in Rules 13a-15(f) and 15d-15(f) under the Exchange Act) during
the quarter ended September 30, 2026 that materially affected, or are reasonably likely to materially affect, our internal control over financial reporting
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PART II—OTHER INFORMATION
Item 1. Legal Proceedings

We are subject to legal and regulatory actions that arise from time to time in the ordinary course of business, and may be subject to similar or other claims
in the future. Legal disputes and other claims and proceedings may relate to, among other things, intellectual property, commercial arrangements,
negligence and fiduciary duty claims, vicarious liability based on conduct of individuals or entities outside of our control, including our third-party service
providers, antitrust claims, deceptive trade practices, general fraud claims, and employment law claims, including compliance with wage and hour
regulations. In addition to more general litigation, at times we have also been a named party in claims made against our customers, including putative class
actions challenging the legality and constitutionality of automated photo enforcement and other similar programs of our Government Solutions customers,
and consumer fraud claims brought against us and our Commercial Services customers alleging faulty disclosures regarding our services. From time to
time, we may also be reviewed or investigated by U.S. federal, state, or local regulators, or regulators in the foreign jurisdictions in which we operate
regarding these and other matters, including proper licensing and tax assessments. All litigation is inherently unpredictable and we could incur judgments
or enter into settlements or claims in the future that could materially impact our results.

On June 4, 2026, a putative securities class action was filed in the United States District Court for the District of Arizona, captioned Otucu v. Verra
Mobility Co., et al., on behalf of a putative class of investors who purchased the Company's common stock between February 24, 2026 and May 26, 2026.
The complaint alleges violations of Sections 10(b) and 20(a) of the Securities Exchange Act of 1934 and seeks an unspecified amount of damages on behalf
of investors that purchased or otherwise acquired Company common stock between February 24, 2026 and May 26, 2026. The complaint alleges that
defendants materially misled the putative class with respect to the Company’s statements regarding contract renewal negotiations with a Commercial
Services customer and guidance with respect to full year 2026. The Company intends to defend this matter vigorously. The Company has not recorded any
loss or gain contingencies associated with this matter as it is not probable or reasonably estimable at September 30, 2026.

When necessary, we accrue estimated amounts related to legal proceedings within accrued liabilities on the condensed consolidated balance sheets. The
information contained in Note 13, Commitments and Contingencies, included in Part I, Item 1 of this Quarterly Report on Form 10-Q is incorporated herein
by reference.

Except as otherwise noted above, there have been no material developments in legal proceedings. For previously reported information about legal
proceedings, refer to Part I, Item 3, “Legal Proceedings,” of our Annual Report on Form 10-K for the year ended December 31, 2025, and Part II, Item 1, in
our Quarterly Reports on Form 10-Q for the quarterly periods ended March 31, 2026 and June 30, 2026.

Item 1A. Risk Factors

Part I, Item 1A. “Risk Factors” in our Annual Report includes a discussion of our risk factors. Other than the risk factors below, there have been no material
changes from the risk factors described in our Annual Report. We may disclose changes to such risk factors or disclose additional risk factors from time to
time in our future SEC filings.

Our Commercial Services and Government Solutions segments have several large customers that account for a significant portion of our revenue, and
a reduction in demand, materially less favorable terms or pricing in new or amended agreements as compared to the current agreements, or the loss,
even temporarily, of one or more of such customers has and could have in the future a material adverse effect on our business.

Our business experiences varying levels of customer concentration. For example, in our Government Solutions segment, NYCDOT represented
approximately 24.1% and 19.5% of our total revenues for the quarters ended September 30, 2026 and 2025, respectively. We entered into a new contract
with NYCDOT, effective January 1, 2026, to manage New York City’s automated enforcement camera safety programs for a five-year period. The terms of
the new contract are materially different than our prior contract with NYCDOT, including service level agreements, service credits, liquidated damages,
cybersecurity, and subcontracting requirements. If we do not successfully perform the contract pursuant to its terms, it could have a material adverse effect
on our business, financial condition, and results of operations. We may continue to rely on a small number of customers in our Government Solutions
segment to represent a significant portion of our total revenues in any given period. The loss of any of our top Government Solutions customers could have
a material adverse effect on our business, financial condition, and results of operations.

We also experience customer concentration in our Commercial Services segment. Three of our Commercial Services customers collectively accounted for
29.5% and 38.0% of our total revenues for the quarters ended September 30, 2026 and
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2025, respectively. In May 2026, one of our three significant Commercial Services customers issued a termination notice with respect to its contract with
us. The customer subsequently withdrew its termination notice in July 2026 and entered into a seven-year contract extension on terms that were materially
less favorable to us as compared to the prior agreement, including an option for the customer to modulate its fleet volume. During the third quarter of 2026,
the customer significantly reduced its fleet volume under the contract and on October 2, 2026, we exercised our option to terminate the contract, effective
January 30, 2027. We may be unable to replace the revenue that was expected under this contract on a timely basis or at all. A second significant
Commercial Services customer entered into a five-year contract extension, also on terms materially less favorable to us than those of the prior agreement
and with fleet volume modulation rights that are subject to terms and conditions set forth in the agreement. In addition, the contract with the third
significant Commercial Services customer is approaching renewal, and we are following the customer's procurement process. We may not be successful in
retaining the contract or may retain it only on terms less favorable to us than the current agreement.

If we are not successful in retaining the third customer contract or if any renewal is on less favorable terms than the current agreement and/or if either of the
remaining contracts is terminated, this would have a material adverse effect on our business, financial condition, and results of operations.

We are in the midst of CEO and CFO transitions, and we depend on the services of key executives. Any inability to successfully transition leadership or
to attract and retain key management personnel could have a material adverse effect on our business.

We believe that our future success depends upon the services of our executive management team, who have critical experience and relationships that we
rely on to implement our business plan and growth strategy. From time to time, there have been and may be future changes in our executive management
team resulting from the hiring or departure of these executives. Following the departure of our former Chief Executive Officer in May 2026, we have
operated under the leadership of an Interim President and Chief Executive Officer. On September 30, 2026, our Board appointed Jon Newhard as President
and Chief Executive Officer, effective November 1, 2026. In addition, on October 8, 2026, Craig Conti notified us of his resignation as Executive Vice
President and Chief Financial Officer, effective November 4, 2026, and the Board has retained Spencer Stuart to conduct a search for a permanent Chief
Financial Officer. The Board has appointed Matthew Kvarda, a Managing Director with Alvarez & Marsal North America, LLC (“4&M”), as Interim
Chief Financial Officer, effective November 5, 2026. Mr. Kvarda will provide his services pursuant to an engagement letter with A&M, will remain an
employee of A&M, and is not expected to serve as our permanent Chief Financial Officer. Either we or A&M may terminate the engagement on short
notice, and an interim officer may be less familiar with our business, systems and personnel than a permanent officer. We cannot predict the duration of the
search or whether we will be able to identify and successfully onboard a qualified successor on a timely basis. Effective succession planning and leadership
transitions are complex undertakings, and we cannot assure you that Mr. Newhard’s integration into the Company, or the transition of our Chief Financial
Officer role, including the transition from an interim to a permanent Chief Financial Officer, will be successful or that our new leadership will be able to
effectively implement our business plan and growth strategy.

The concurrent transition of our principal executive officer and principal financial officer may also place additional demands on our management team,
including with respect to our financial reporting processes and internal control over financial reporting. Any disruption arising from these transitions,
including any related changes to our strategy or management team, or any perception by employees, customers, investors, or other stakeholders that our
leadership is unstable, could adversely affect our business.

Additionally, as our business grows, we may need to attract and hire additional management personnel. We have employment agreements with some
members of senior management that include non-competition provisions; however, we cannot prevent our executives from terminating their employment
and may not be able to fully enforce non-competition provisions limiting former executives or key personnel from competing with us following any
departure. Moreover, we do not carry “key-man” life insurance on the lives of our executive officers, employees, or advisors. Our ability to retain our key
management personnel or to identify and attract additional management personnel or suitable replacements is dependent on a number of factors, including
the competitive nature of the employment market and our industry. Any failure to retain key management personnel or to attract additional or suitable
replacement personnel has and in the future could cause uncertainty among investors, employees, customers, and others concerning our future direction and
performance and could have a material adverse effect on our business, financial condition, and results of operations.

Our goodwill and intangible assets have been subject to impairment and may be subject to further impairment in the future, which could have a
material adverse effect on our results of operations, financial condition, or future operating results.
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We perform a goodwill and long-lived asset impairment test for each reporting unit annually, or more frequently if indicators for potential impairment exist.
Indicators that are considered include significant changes in performance relative to expected operating results, significant negative industry or economic
trends, or a significant decline in our stock price, and/or market capitalization for a sustained period of time. In addition, we assess the current and future
economic outlook for our reporting units during the fiscal year. While we believe the assumptions used in determining whether there was impairment and
the amount of any resulting impairment were reasonable and commensurate with the views of a market participant, changes in key assumptions in the
future, including increasing the discount rate, lowering forecasts for revenue and operating margin, customer attrition, or lowering the long-term growth
rate, could result in additional charges; similarly, one or more changes in these assumptions in future periods due to changes in circumstances could result
in future impairments in one or more reporting units. We recognized a $40.4 million impairment of customer relationship, trademark and developed
technology intangible assets during the nine months ended September 30, 2026 in connection with our assessment that the estimated undiscounted cash
flows of the Parking Solutions asset group were less than its carrying amount. We also recorded a $64.0 million impairment to goodwill in our Parking
Solutions segment during the nine months ended September 30, 2026 in connection with our assessment that the Parking Solutions reporting unit’s carrying
value exceeded the estimated fair value and we cannot predict if or when additional future goodwill impairments may occur. Any future goodwill
impairments could have material adverse effects on our operating income, net assets, or our cost of, or access to, capital, which could harm our business.
See Note 4, Goodwill and Intangible Assets, in Part I, Item 1, Financial Statements, for additional information.

We are subject to securities litigation, which is expensive and could adversely impact our business.

In June 2026, a putative securities class action complaint was filed against us and certain of our officers. The case is pending. See Note 13, Commitments
and Contingencies, included in Part I, Item 1, Financial Statements in this Report for more information. Litigation of this type is expensive and could result
in substantial cost and divert resources from our business regardless of the outcome of such litigation, which could have an adverse effect on our business,
financial condition, results of operations or prospects. Any adverse determination in litigation could also subject us to significant liabilities.

Item 2. Unregistered Sales of Equity Securities and Use of Proceeds
Purchases of Equity Securities

We did not have any purchases of our Class A Common Stock during the three months ended September 30, 2026.

Sales of Unregistered Securities

We did not have any sales of unregistered equity securities during the three months ended September 30, 2026.

Item 3. Defaults Upon Senior Securities

None.

Item 4. Mine Safety Disclosures

Not applicable.

Item S. Other Information
Insider Trading Arrangements

During the three months ended September 30, 2026, none of our directors or officers (as defined in Rule 16a-1(f) promulgated under the Exchange Act)
adopted or terminated a Rule 10b5-1 trading arrangement or a non-Rule 10b5-1 trading arrangement (as each term is defined in Item 408 of Regulation S-
K).

Item 6. Exhibits
The following exhibits are filed as part of, or incorporated by reference into, this Report.
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Exhibit
Number

Description

Form

Incorporated by Reference

File No.

Exhibit Filing Date

Filed
Herewith

3.1

32
10.1#

10.2#
10.3#

31.1

31.2

32.1%*

32.2%

101.INS

101.SCH

104

Second Amended and Restated Certificate of Incorporation of Verra
Mobility Corporation.

Amended and Restated Bylaws of Verra Mobility Corporation.

Executive Employment Agreement, dated as of October 1, 2026, by,
and between VM Consolidated, Inc. and Jon Newhard.

Form of Indemnity Agreement.

as Adopted Pursuant to Section 302 of the Sarbanes-Oxley Act of
2002.

Certification of Principal Financial Officer Pursuant to Rules

as Adopted Pursuant to Section 302 of the Sarbanes-Oxley Act of
2002.

Certification of Principal Executive Officer Pursuant to 18 U.S.C.
Section 1350, as Adopted Pursuant to Section 906 of the Sarbanes-
Oxley Act of 2002.

Certification of Principal Financial Officer Pursuant to 18 U.S.C.
Section 1350, as Adopted Pursuant to Section 906 of the Sarbanes-
Oxley Act of 2002.

Inline XBRL Instance Document (the instance does not appear in the
Interactive Data File because its XBRL tags are embedded within
the Inline XBRL document).

Inline XBRL Taxonomy Extension Schema With Embedded
Linkbase Documents.

Cover Page Interactive Data File (embedded within the Inline XBRL
document)

# Indicates management contract or compensatory plan or arrangement

8-K

8-K
8-K

8-K
8-K/A

001-37979

001-37979
001-37979

001-37979
001-37979

3.1 October 22, 2018

3.1 November 9, 2023
10.1 October 2, 2026

10.2 October 2, 2026
10.1 October 5, 2026

* This certification is deemed not filed for purposes of Section 18 of the Exchange Act or otherwise subject to the liability of that section, nor shall it be
deemed incorporated by reference into any filing under the Securities Act or the Exchange Act.
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SIGNATURES
Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
thereunto duly authorized.

VERRA MOBILITY CORPORATION

Date: October 30, 2026 By: /s/ Craig Conti

Craig Conti
Chief Financial Officer
(Principal Financial Officer)
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Exhibit 31.1

Certification of Principal Executive Officer
Pursuant to Exchange Act Rules 13a-14(a) and 15d-14(a)
as Adopted Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002

1, Jonathan Keyser, certify that:

1.

I have reviewed this quarterly report on Form 10-Q of Verra Mobility Corporation;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to
make the statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period
covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material
respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined
in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f)
and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under
our supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made
known to us by others within those entities, particularly during the period in which this report is being prepared;

b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our
conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this
report based on such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially
affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial
reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent
functions):

a) all significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting
which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial
information; and

b) any fraud, whether or not material, that involves management or other employees who have a significant role in the
registrant’s internal control over financial reporting.

Dated: October 30, 2026 By:  /s/Jonathan Keyser

Jonathan Keyser

Interim President and Chief Executive Officer



Exhibit 31.2

Certification of Principal Financial Officer
Pursuant to Exchange Act Rules 13a-14(a) and 15d-14(a)
as Adopted Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002

1, Craig Conti, certify that:

1.

I have reviewed this quarterly report on Form 10-Q of Verra Mobility Corporation;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to
make the statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period
covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material
respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined
in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f)
and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under
our supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made
known to us by others within those entities, particularly during the period in which this report is being prepared;

b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our
conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this
report based on such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially
affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial
reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent
functions):

a) all significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting
which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial
information; and

b) any fraud, whether or not material, that involves management or other employees who have a significant role in the
registrant’s internal control over financial reporting.

Dated:October 30, 2026 By:  /s/ Craig Conti

Craig Conti
Chief Financial Officer



Exhibit 32.1

VERRA MOBILITY CORPORATION
CERTIFICATION OF CHIEF EXECUTIVE OFFICER PURSUANT TO 18 U.S.C. SECTION 1350
AS ADOPTED PURSUANT TO SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the quarterly report on Form 10-Q of Verra Mobility Corporation (the “Company”) for the period ended September 30, 2026 as filed
with the Securities and Exchange Commission on the date hereof (the “Report”), 1, Jonathan Keyser, Interim President and Chief Executive Officer of the
Company, hereby certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that to the best of my
knowledge:

1) the Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, and

2) the information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the
Company.

Dated: October 30, 2026 By:  /s/ Jonathan Keyser

Jonathan Keyser

Interim President and Chief Executive Officer



Exhibit 32.2

VERRA MOBILITY CORPORATION
CERTIFICATION OF CHIEF FINANCIAL OFFICER PURSUANT TO 18 U.S.C. SECTION 1350
AS ADOPTED PURSUANT TO SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the quarterly report on Form 10-Q of Verra Mobility Corporation (the “Company”) for the period ended September 30, 2026 as filed
with the Securities and Exchange Commission on the date hereof (the “Report”), 1, Craig Conti, Chief Financial Officer of the Company, hereby certify,
pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that to the best of my knowledge:

1) the Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, and
2 the information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the
Company.
Dated: October 30, 2026 By:  /s/ Craig Conti
Craig Conti

Chief Financial Officer
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